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2005 年，是
美国中国总商会成立于
代表中国在美投资企业的非盈利组

国中国总商会基金会（以下简称“基
金会”）成立于 2014 年，是美国
中国总商会下属、符合美国税法 501(c)
(3) 条款的慈善基金会组织。基金会致力
于帮助中资企业在美实现其社会责任、
回报当地社会，并促进美国社会对中国
文化及中国企业的了解。

经过 10 年的发展，美国中国总商会已经
成为中资企业在美国互相合作、共同发
展的平台，是维护中资企业在美利益的
重要力量。

T

织。总商会旨在为来美投资的中资企业
提供服务，维护中资企业的合法权益，
争取相关利益，促进中美两国的商业交
流与合作。总商会会员涵盖在美国投资
的各类中资企业及与中国有业务往来的
美国当地企业，其中 38 家会员企业位列
世界 500 强。

F

ounded in 2005, the China General
Chamber of Commerce – U.S.A. (CGCC)
is a nonprofit organization representing
Chinese enterprises in the United States. Our
mission is to promote Chinese investment in
the U.S., support the legal rights and interests
of our members, and enhance cooperation
between Chinese and U.S. business
communities. CGCC’s extensive membership
includes numerous companies from both
China and the United States including thirtyeight Fortune Global 500 companies.

he CGCC Foundation is an IRS
501(c)(3) charitable organization
affiliated with the China General Chamber
of Commerce. It is dedicated to fulfilling
social responsibilities, giving back to the
local community and enhancing mutual
understanding between the people of China
and the United States.

CGCC now stands as the foremost
representative of Chinese business in the
United States.
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CGCC Held China’s NDRC ICC Reception at
Chadbourne & Parke LLP

O

n Thursday night, June 4th, China
General Chamber of Commerce—U.S.A.
(CGCC) successfully held a reception at
Chadbourne & Parke LLP to welcome
the first 50 participants of the “Global
Leadership Training Program” organized by
China’s National Development and Reform
Commission International Cooperation Center
and Yale University School of Management.
Mr. Chen Xu, Chairman of CGCC, President
& CEO of Bank of China U.S.A, Ms. Zhen
Tao, Executive Director of the Globalization
Institute of National Development and Reform
Commission International Cooperation Center,
Mr. George E. Pataki, Former Governor of
New York State, and CGCC members totaled
with more than 120 guests attended the
event.

Mr. George E. Pataki,
Former Governor of New York State

Ms. Zhen Tao,
Executive Director of the Globalization Institute of
National Development and Reform Commission
International Cooperation Center

Chairman Xu mentioned in the opening remark
that trades between China and the U.S. is
increasing day by day. Currently, China is the
second largest trading partner, third largest
exporting market and the largest source of
imports of the U.S. According to the statistics
from the Ministry of Commerce of China, in
2014, 1176 new US-funded enterprises were
established in China, which accounts for 10.8%
increase from last year. US investment to
China was $ 2.67 billion, ranking sixth among
FDIs to China. Meanwhile, non-financial direct
investment from Mainland China to the U.S.
reached $ 5.2 billion, which increased 27%
from last year. By the end of 2014, total direct
investment from China to the U.S. exceeded
38.5 billion US dollars. The United States has
become China’s third-largest destination for
foreign direct investment.
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Director Tao introduced that participants of the “Global Leadership Training Program” are
outstanding entrepreneurs from all over China, mostly in water treatment, environmental
protection, electric power and traditional manufacturing industry. The delegation had just visited
the Federal Ministry of Commerce, the New York Stock Exchange, Goldman Sachs and other
financial institutions and enterprises. After the trip in New York, the delegation will visit Yale
University to take a short-term training program.
Former Governor George Pataki gave a warm welcome to the delegation. He said that the
sponsor of the reception, Chadbourne & Parke LLP, is known for its legal services in energy,
infrastructure investments and others. It started providing services for Chinese customers since
the 1970s, which mainly involved in finance legal services such as international trade and
corporate mergers. Chadbourne & Parke LLP employs professional lawyers speaking fluent
Chinese and is looking forward to serving more Chinese enterprises in the future.

Mr. Chen Xu,
Chairman of CGCC,
President & CEO of Bank of China U.S.A.
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une 26th – 28th, China
National Peking Opera
Company (CNPOC) presented
the Peking Opera Classic,
Women Generals of the
Yang Family & Classic Arias
and Highlights of Peking
Opera at Lincoln Center in
New York. CNPOC brought
the largest troupe to the
U.S. and performed for the
first time at the best U.S.
art palace: Lincoln Center.
This performance opened
up the prologue of Chinese
Cultural Week and marked an
important consequence of the
Sixth U.S.-China Consultation
on People-to-People
Exchanges.
CGCC Foundation sponsored
this performance to promote
the widespread of Chinese
traditional culture, Peking

Opera in the U.S., allowing
U.S. audiences look closely
into Chinese classic art
performance and deepen their
understanding of Chinese
traditional culture.

westernization, CGCC
Foundation strives to promote
the widespread of Chinese
national exquisite, Peking
Opera, continues to fulfill its
social responsibilities and
serves the betterment of public
welfare in the United States.

The audiences spoke highly
about the performance. Some
people complemented the
additional subtitles on both
side screens helped a lot in
understanding the dialogue
and overcome the language
barrier. The deployment of
technology to better elaborate
Chinese traditional culture
allows Peking Opera to be
appreciated by a larger, more
diverse group of audience.
The five thousand years
of history and civilization
precipitates into today’s
Chinese traditional arts.

Poster of WOMEN GENERALS
OF THE YANG FAMILY
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CGCC New York Chapter Hosted the Second Luncheon
Series of 2015 Featuring Mr. Xinjun Liang and Mr. Kenneth
Langone on Chinese Investment Outlook in the U.S.

T

uesday June 23rd, CGCC New
York Chapter hosted the second
Luncheon series of 2015 at 28 Liberty in
New York City. This event featured two
distinguished speakers–Mr. Xinjun Liang,
co-founder and vice chairman/CEO of
Fosun Group, and Mr. Kenneth Langone,
founder and CEO of Invemed Associates
and Co-founder of Home Depot. Ms. Yi
Liu, Commercial Counselor of Consulate
General of PRC in New York, and Mr.
Chen Xu, Chairman of CGCC, President
and CEO of Bank of China USA, and
more than 20 CGCC members joined this
event.
Mr. Chen Xu opened the luncheon,
welcoming all the honorable speakers
and guests in the room. Then, Mr. Liang
and Mr. Langone shared their points of
view on the trend of China-U.S. economic
relations, as well as new business
opportunities that are mutually beneficial
to both business communities. After
the remarkable speeches, More issues
were discussed over the Q&A sessions
including China’s current economic reform
and transition, foreign trade, and foreign
direct investment. Ms. Liu concluded the
luncheon.
Mr. Liang introduced that Fuson Group
has currently invested 5.2 billion US
dollars spanning 18 projects in the
US, including sectors such as finance,
real estate, health, and venture capital
innovation. He shared his experience

4

Mr. Kenneth Langone,
Founder and CEO of Invemed Associates and
Co-founder of Home Depot

on how to find the low risk, high growth,
and high return opportunities combining
Chinese and U.S. markets together. Mr.
Liang also expressed his expectation for
both governments to sign the Bilateral
Investment Treaties that can potentially
ease many business and investment
operations in both countries.
Mr. Langone echoed much with Mr.
Liang’s point of view, assuring that it is
critical for U.S. to maintain strong and
solid relation with China. Increasing
business cooperation between both sides
can bring benefits and growth to all. He
also stressed the importance of shared
knowledge between two. He expects
there would be more cooperation in
education, research, and innovation in the
near future.
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At the conclusion,
Ms. Liu added her insight of
Chinese investment outlook
in the U.S. In addition to
State-owned-Enterprises
(SOE), there are many
private companies investing
in the U.S. While most
of them have gradually
established, some are still
struggling and learning.
She really appreciates
the well reception and
support from the local
business communities
and partners such as Mr.
Langone. As the Strategic
and Economic Dialogue
happening in Washington
D.C. on the same day,
she expects favorable
agreement will be reached
by both governments this
time, which could result in
providing more agreeable
investment conditions.

June 23th, CGCC hosted the Second Luncheon Series of 2015

5
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CGCC and CCA Hosted
the 6th CCA Cup Table Tennis Invitational

O

n June 6, 2015, China General Chamber
of Commerce – U.S.A. (CGCC) and China
Construction America, Inc. hosted the CCA Cup
Table Tennis Invitational for the 6th consecutive
year at the Lily Yip Table Tennis Center in Dunellen,
New Jersey.

CCA President Ning Yuan presents award to
second-time singles champion Matthew Lu

This event was attended by members of the
Chinese diplomatic missions and business
organizations, 41 contestants from 11 organizations
were gathered to compete. China’s Permanent
Representative to the United Nations (UN) and also
the lead player from the Permanent Mission team,
Jieyi Liu, was present to open the tournament. On
behalf of the participating teams, Mr. Liu expressed
his appreciation to CCA for the opportunity to meet
with old and new friends and promote a healthy
lifestyle.

In the team competition, the team from Consulate General of the People’s Republic of China in
New York defeated the team from the Permanent Mission of the People’s Republic to the UN
and won the title after a few intense matches. Team CCA and the defending group champion
team China Ocean Shipping (Group) Company (COSCO) shared the 2nd runner up place. In the
singles competition, Matthew Lu, the 11-year-old
table tennis phenom and the defending champion,
captured the championship again. As of April 2015,
he has a USA Table Tennis rating of 2199. Longtime champion Richard Ma from COSCO won
2nd place, whereas his teammates Tiger Xu and
Dehong He from Xinhua News Agency took home
the 2nd runner-up awards.
Ambassador Jieyi Liu, CCA President Ning Yuan,
Xinhua News Agency North America Deputy
Director Xiaozheng Zhou, and the owner of Lily Yip
Table Tennis Center Lily Yip presented the awards
to the winners. Mr. Yuan expressed his appreciation
to all contestants for their participation and said that
CCA will continue to provide platforms for CGCC
members to share their passion for sports.

6

China’s Permanent Representative to the United Nations
Jieyi Liu presents the team champion award to the
Consulate General of the People’s Republic of China in
New York.
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CCA Bahamas Ltd. Comments on Baha Mar Project
(Source: CCA)

-- Appoints Island Capital Group led by Andrew L.
Farkas, as exclusive restructuring and financial
advisor; Shearman & Sterling; Peckar & Abramson;
Squire Patton Boggs in the United States and
McKinney, Bancroft & Hughes in Nassau, Bahamas,
retained as counsel--

7
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N

assau, The Bahamas – July 7, 2015 – CCA Bahamas Ltd. (CCA Bahamas), a wholly owned
indirect subsidiary of China State Construction Engineering Corporation Limited (CSCEC)
and the general contractor for the $3.5 billion Baha Mar resort project, today issued the following
statement regarding the recent decision made by Baha Mar Ltd., the developer of the Baha Mar
resort, to file for bankruptcy protection in the United States Bankruptcy Court for the District of
Delaware:
“Baha Mar Ltd.’s decision to file for bankruptcy protection is the direct result of its failure
to secure adequate financing and its mismanagement of the design of Baha Mar resort
project. This mismanagement includes replacing the principal architect after construction
had commenced, the late and incomplete delivery of design packages and over 1,300
Construction Change Directives. The vast majority of the Baha Mar debtors are organized
under the laws of the Bahamas, the Baha Mar project is located in the Bahamas, and
the Bahamian people are deeply invested in the future of the project. Baha Mar Ltd.’s
decision to file for bankruptcy protection in the United States was, therefore, misplaced
and calculated to benefit the project’s developer over the interests of the Bahamas and its
people.”
“Baha Mar Ltd.’s recent public attempt to shift responsibility away from itself and blame
CCA Bahamas and our subcontractors for the delays in the project’s completion is
misleading and dishonest. It is insulting to the many talented and hardworking employees
and subcontractors that work for CCA Bahamas and harms the interests of the people and
government of the Bahamas that are represented by this landmark project.”
“Since February 2015, CCA Bahamas and our subcontractors have performed nearly $72
million dollars of contract work for which we have received no payment. Our aggregate
investment in and commitment to the project, including money advanced by CSCEC on
behalf of the developer, approximates $220 million. We have continually acted in good
faith in the performance of this work reliant upon the belief that Baha Mar Ltd. would fulfill
its responsibilities as the owner.”
“CCA Bahamas is committed to holding Baha Mar Ltd. accountable for its improper actions
and failed commitments to the Bahamian government, the people of the Bahamas, and
all of its creditors. We look forward to working with the financial community and the
Bahamian government in order to complete this important project.”

8
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Established in 1985, China Construction America (CCA) is the North American and South
American subsidiary of CSCEC. CSCEC is a public company listed on the Shanghai Stock
Exchange with a total market capitalization of $48 billion as of June 2015. Ranked 52nd among
Fortune Global 500 companies and no. 1 on the ENR Global Contractors list in 2014, CSCEC is
unrivaled by any other construction company in the world.
CCA Bahamas is a wholly owned subsidiary of CCA with founding principles of integrity and
innovation with quality assurance and value creation. With a revenue of over $2 billion in 2014,
CCA is ranked no. 32 top contractor in the US. In accordance with its core values, CCA is
committed to creating value for all stakeholders and building a better Bahamas and a better world.
CCA Bahamas has retained Island Capital Group, a private real estate merchant bank, led by
Andrew L. Farkas, as its exclusive restructuring and financial advisor in relation to the Baha Mar
project. CCA Bahamas has also retained the law firms of Shearman & Sterling LLP; Peckar
& Abramson; Squire Patton Boggs in the United States and McKinney, Bancroft & Hughes in
Nassau, Bahamas to represent it in connection with all of its affairs in the pending U.S. bankruptcy
proceedings and in the Bahamas.

9
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Bond Issues from Mongolia and Bank of China
Worth US$3.7b Break New Ground
(Source: SCMP.com)
the lead manager on the deal, described as “the
starting point of the One Belt, One Road”. It was
the first dim sum bond by an Asian sovereign
and would help Mongolia diversify its bond
investor base before it launches a similar-sized
yuan bond later, Liu said.
Proceeds will in part be used to fund mining
and infrastructure projects, with the issuance
heralding a return to the capital markets for the
commodity-rich nation following several years
of protracted disputes with key international
investors.

G

In a separate announcement this week, China
Citic Bank said it would finance 200 projects to
the tune of more than 400 billion yuan along the
old Silk Road routes.

lobal debt markets signed off on Beijing’s
latest strategic policy initiative yesterday
by backing two groundbreaking bond issues by
Mongolia and Bank of China, with proceeds to The mainland’s trade with countries along the
be used to fund infrastructure and development routes will surpass US$2.5 trillion within in a
projects.
decade, President Xi Jinping said in March.
The two separate deals raised a combined
US$3.66 billion. The standout issuance was a
US$3.5 billion, four-currency bond from Bank of
China; the first of its kind for a deal of such size.

The founder of research firm Independent
Mongolian Metals & Mining, Dale Choi, said the
Mongolian bond would increase national debt
but made sense given the economy was picking
up. “As long as there is progress on major mining
The bank’s plan is to use proceeds to extend a projects investors will believe in the mid- to longUS$20 billion credit line to Beijing’s “One Belt, term development on Mongolia,” Choi said.
One Road” plan, an initiative to extend trade and
investment ties along the old land and maritime Bank of China’s US dollar bond included three-,
Silk Road routes through Central and Southeast five- and 10-year offerings that will pay coupons
Asia.
of 2.125, 2.875 and 3.875 per cent, respectively.

The bond’s two-year yuan tranche coupon will
A 1 billion yuan (HK$1.2 billion) dim sum bond pay 3.6 per cent.
with a 7.5 per cent coupon was issued by 		
Mongolia, which Kathy Liu, head of international 								
debt capital markets at Citic CLSA Securities,
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China’s Sinopec Hunting U.S. Shale Deals
But Prices High
(Source: Reuters.com)

New deals, if they
materialize, would come
more than two years after
Sinopec made waves with
two big U.S. investments,
spending more than $3
billion buying various shale
stakes from Devon Energy
and Chesapeake Energy.

S

inopec, the world’s
second-biggest oil
refiner, is on the hunt for
minority investments in U.S.
shale oil and gas projects
as it seeks to diversify
China’s supply sources,
a senior company official
said.
The Chinese state energy
firm is keen to take a 10-15
percent stake in projects
to export liquefied natural
gas (LNG), said Jack
Yu, managing director
of Sinopec D.C., which
handles government
relations in the U.S.
Previous talks over
investing in Freeport LNG’s
project in Texas fell through,
he said.

Yu says that although oil
prices have fallen to half of
what they were a year ago,
valuations on U.S. assets
remain elevated, limiting
opportunities for bargain
hunting.
“The asking price is not
low,” he said last Thursday.
Sinopec is at the fore of
China’s drive to diversify
energy supplies to meet
growing demand. While
it has been successful in
sourcing more oil globally,
it has made little headway
building out a global LNG
portfolio, which is critical
for reaching Beijing’s target
of a 10 percent share for
natural gas in China’s
energy mix in 2020 - double
the current share.

“Not only do we want
to be an LNG buyer, we
also want to invest in
projects and become
shareholders,” Yu said.
Sinopec’s one joint LNG
venture, the Australia
Pacific LNG project, is in
partnership with Origin and
ConocoPhillips.
In addition, it has agreed
to be a partner with
Petronas’ [PETR.UL]
Pacific Northwest LNG
venture in Canada, which is
still subject to government
approval.
“LNG contracts are for 2025 years. If you miss the
window to export to China,
there will be no window for
you.”
The success of hydraulic
fracturing revived America’s
energy sector and has
drawn buying interest from
energy-deficient Asian
countries from Japan to
Indwia. Thus far, however,
direct foreign investment
into LNG export projects
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Boeing Wins $4.3 Billion Aircraft Order
from Air China Affiliate

has been limited, partly due
to growing concerns of an
excess of new capacity.
In China, Sinopec is the
first to produce shale gas
commercially, but the
country has since scaled
back production target for
2020 by half.
“In the foreseeable future,
we don’t expect China’s
oil and gas production to
increase significantly,” Yu
said.
Sinopec’s current U.S.
footprint is small. The
company has only 130
U.S.-based employees,
including New Yorkbased trading arm Unipec
America, technology
and equipment units in
Houston. The divisions will
be consolidated at a (new)
Houston office later this
year, Yu says.
Besides LNG, Sinopec
is looking at two gas-tochemicals projects in the
states of Washington and
Oregon, Yu said.
The projects could build up
to six methanol production
lines of 1.6 million tonnes
per year each, he said, but
declined to elaborate on the
investment costs. Sinopec
could sell the methanol
within the U.S. or export it,
he added.

12

(Source: Bloomberg.com)

B

oeing Co. won a
commitment from an Air
China Ltd. affiliate for singleaisle jets valued at $4.3 billion
as domestic regional carriers
expand their fleet to meet rising
travel demand.
Shenzhen Airlines signed a
purchase agreement for 46
737 models, Beijing-based
Air China said Wednesday in
a filing to the Shanghai stock
exchange, without giving
more details. The price of a
jet in the 737 family ranges
from $78.3 million to $113.3
million, according to list prices
on Boeing’s website. Buyers

usually get a discount from the
manufacturer when ordering in
bulk.
Shenzhen Air, based in the
southern Chinese city that
borders Hong Kong, will take
delivery of the planes over five
years starting in 2016. The
new order will help the carrier
increase capacity by 6 percent
from 2014, said Air China, the
country’s biggest carrier by
market value.
The airline will pay for the
purchase in cash installments,
Air China said in the statement.
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Fisker Automotive’s Resurrection Begins in California
(Source: Fortune.com)

T

he California-based
company is opening
a new factory and hiring
hundreds of workers.
The Fisker Karma is
coming back. But will
car enthusiasts buy it?
Fisker Automotive
and Technology—the
resurrected luxury electric
carmaker that famously
crashed and burned after
an auspicious beginning—
is setting up shop in
California.
The company, which was
acquired out of bankruptcy
last year by Wanxiang
America, plans to relaunch its Karma vehicle
at a 555,670-square-foot
factory in Moreno Valley,
Calif. The company
expects to create 150 fulltime manufacturing jobs
at the factory. About 240

people work at the company’s
headquarters in Costa Mesa,
less than 60 miles from the
new factory.
While the company had talked
about renaming the car,
spokeswoman Judy Hoste
told Fortune that for now, the
new car will also be named
Karma. Fisker is not disclosing
details about when it will begin
production or the price of the
car.
Right now, the company is
shipping all of its tooling from
the Finland facility that once
made the Karma. “There’s
a lot to be done before we
start making cars,” Hoste
said, including hiring staff and
preparing the factory, which
was initially built as a spec
distribution center.

Just a few years ago, the Fisker
Karma was the must-have toy
of the rich and famous. Actor
and Fisker investor Leonardo
DiCaprio was one of the first
to receive one. Former U.S.
vice president Al Gore, pop star
Justin Beiber and former U.S.
Secretary of State Colin Powell
also owned Karmas. Gore is a
partner, and Powell, a strategic
advisor, of venture capital firm
Kleiner Perkins Caufield Byers,
which invested in Fisker.
Those heady days were shortlived however. The company
ran out of cash and into a
series of roadblocks, notably a
software glitch and problems
with batteries made by A123
Systems. In late 2011, just a
month after Fisker Automotive’s
first car was crowned luxury car
of the year by BBC Top Gear
magazine, the company had to
recall 239 Karmas because of

13
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a faulty electric battery component that could
cause a fire. Only about 2,000 of the cars,
which were manufactured in Finland, were ever
made.
Wanxiang America, the same company
that bought battery supplier A123 Systems,
purchased Fisker’s assets for $149.2 million.
Wanxiang America is the U.S. arm of China
Wanxiang Group, an automotive parts supplier
headquartered in the eastern Chinese city
Hangzhou.
Last year in a presentation to creditors,
Wanxiang said it planned to build hybrid
Karmas alongside a gas-guzzling cousin, the
Destinos. The Destino is a luxury sports car
made by VL Automotive in Michigan that has
the same body as the Karma, but is outfitted
with a V8 engine. However, those plans never
went beyond discussions, Hoste said.
Now that Fisker appears to be getting another
chance at life, the question remains: will car
enthusiasts be willing to buy the Karma over a
more proven electric car like the Tesla Model
S, the soon-to-debut Model X or even the
ultra-luxe electric supercar being developed by
Silicon Valley’s Renovo Motors?

China’s HNA Group Buys 15% of
Red Lion Hotels

(Source: bloomberg.com)
NA Group, the Chinese parent of Hainan
Airlines, acquired a 15 percent stake
in Red Lion Hotels Corp. from a Seattlebased investment fund to expand in North
American lodging brands and properties.

H

A unit of HNA bought 2.99 million common
shares of Red Lion from a fund run by
Columbia Pacific Advisors, according to a
statement Tuesday. Columbia Pacific now
holds 12.6 percent of Red Lion, according to
the statement. Red Lion, based in Spokane,
Washington, has 130 mid-scale and full-service
hotels in 31 states. The stock has climbed 29
percent in the past 12 months, compared with
a 10 percent return for the Standard & Poor’s
500 Index and a 20 percent return for the S&P
Supercomposite Hotels Index.
The price for HNA’s stake wasn’t disclosed. At
Red Lion’s close Tuesday of $7.21, the sale
would be valued at $21.5 million.
HNA Group is a holding company based in
Haikou and Beijing. Besides China’s fourthlargest airline, the company’s businesses
include travel services, retailing, financial
services, media and transportation.
Hainan Airlines is increasing service between
China and the U.S. Flights from San Jose,
California, to Beijing began this week, while
nonstop service from Boston to Shanghai
starts June 20, according to Joel Chusid, who
oversees the U.S. for the airline. Flights from
Seattle to Shanghai start June 22.
Columbia Pacific manages more than $1 billion
in alternatives to stocks and bonds, according
to its website. The company was started in
2006 to manage investments for the family of
Daniel Baty, who helped found Emeritus Corp.,
an operator of assisted-living communities that
was sold to Brookdale Senior Living Inc. last
July.

14
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One of the World’s Biggest Developers Hunts for
Mega Projects in Oakland, S.F.
(Source: bizjournals.com)

O

ne of the world’s largest real estate developers,
Shanghai-based Greenland Holding Group, is in talks
to invest and build in the Bay Area for the first time, the
company’s U.S. head told the San Francisco Business
Times.

I-Fei Chang, who is overseeing $6 billion worth of development
for Greenland’s Los Angeles-based subsidiary, is looking for
opportunities to park billions more. She said she travels to the
Bay Area “biweekly” to meet with local companies and city
officials about building the company’s third U.S. project here.
A development deal would draw even more Chinese capital to
Bay Area real estate and introduce to the region an investor
that has so far been elusive. But for a foreign company only
looking at mammoth deals, finding the right project can be a
headache.
“We do have something (in the Bay Area) in mind. We are
busy paddling,” she told the Business Times at a National
Association of Real Estate Editors conference in Miami. “It’s
like a duck — you keep calm on the surface of the water but
the feet are quite busy paddling in the water.”
“It always takes time. We wish it could be quicker,” added
Chang, a native of Taiwan and a graduate of Yale University.

“It just really depends on the
accessibility of the projects that
we’d have the opportunity to
invest.”
Greenland Holding claims to
be world’s largest property
developer by floor space
under construction (250 million
square feet) and by sales
revenue ($40 billion), the Wall
Street Journal reported.
The company, which is owned
by the Chinese government,
took a pass on investing in
Lennar Urban’s $8 billion
Hunters Point Shipyard project.
It instead bought a majority
stake in Forest City’s $4.9
billion Pacific Park Brooklyn
project next to Barclays
Center. Last year, Greenland
broke ground on the $1-billion
downtown Los Angeles hotel,
condominium and shopping
complex called Metropolis,
which it bought in 2013.
Greenland USA then took
another stab at investing
in San Francisco. Late last
year, the company lost out to
Shanghai-based Oceanwide
Holdings in buying the
First and Mission Streets
property– which will span 2
million square feet of office,
condominium and hotel space
by 2019.
15
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Greenland Holding has invested
about $20 billion in overseas
development projects since
2013, including developments
in London, Sydney and Toronto.
The company has more than $55
billion in global assets, according
to a report by Knight Frank.
Chinese builders have looked
toward the western world mostly
because their own residential
market has cooled significantly.
The Chinese government has
also recently relaxed limits on
outbound investments.
Investment hurdles
Greenland USA is looking to
develop large mixed-use projects
like their deals in Brooklyn and
Los Angeles, Chang said. That
separates Greenland from other
Chinese developers like Vanke,
the Lumina condo complex
joint venture partner, and R&F
Properties, the 555 Fulton St.
developer, who have focused on
solely residential projects.
Chang wouldn’t say how deep
current development talks are.
She also spoke at length about
investing in areas of cities that
are undergoing “transformation”
and in need of middle-class
housing. But she also lamented
rising construction and labor
costs as the U.S. real estate
market heats up.
She said construction costs
have risen by 20 percent on
Greenland’s two current U.S.
projects since the company got
involved.
16

“We have the stomach, and we envision there’s so much
space that’s under transformation quickly,” she said. “But
we still want to break even with what we build… We also
see some prices that are overheated and those prices go
sky high. That concerns us.”
Rob Hielscher, the Western U.S. head of JLL’s
International Capital Group, said a many development
projects make financial sense in San Francisco, but
finding large-scale development opportunities can be
a struggle, particularly with the city’s Proposition M
office space cap limiting the amount of office space that
developers can deliver in San Francisco.
“The bigger issue is the lack of large-scale development
opportunities that are currently available for groups like
Greenland to purchase or invest in” he said.
Some of the biggest mixed-use projects in San
Francisco’s development pipeline include Forest City’s
5M and Pier 70 projects, the Giants’ Mission Rock and
Kilroy Realty Corp.’s Flower Mart. Only the Giants’
project has priority to squeeze under the office space
cap.
The only mixed-use proposals of over 1 million square
feet in Oakland is the Brooklyn Basin waterfront project,
which attracted investment from China’s Zarsion
Holdings two years ago, and East Oakland’s Coliseum
City, which is fraught with political risk.
But if it does find the right deal, Greenland’s global clout
will likely give it a leg up over other Chinese investors
that may be less recognizable to U.S. builders, Hielscher
said. “They’re a name brand that many domestic groups
would want to work with,” Hielscher said.
Ready for Oakland?
Zhang Yuliang, Greenland Holding Group’s chairman,
told reporters in December, that “we’d increase our
investment in cities where there is potential for growth, in
the big cities.”
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In the Bay Area, that doesn’t just mean San Francisco. Rachel Flynn, Oakland’s planning director,
and Darlene Chiu Bryant, head of the San Francisco-backed nonprofit China SF, confirmed that
Greenland has met with officials from both cities about development opportunities recently.
“They seemed really interested in our city, but nothing seems imminent,” Flynn said, who added
that the city told Greenland about its upcoming downtown specific plan that should clear hurdles
for development. “It will be interesting to see what they end up focusing on.”
Chang seemed high on Oakland. She brushed off a question about what made her enthusiastic
about a city that struggles to attract big investors because of a reputation for crime and poor
government, as well as its uncertain payoff on building highrises.
Instead, she extolled Oakland’s short commute to San Francisco on BART, the proximity to the
University of California at Berkeley, and the city’s waterfront.
“There’s no crime in the city if you have believers who want to believe they’re pioneers.” she said.
“Why can’t we have more housing projects for the middle class that includes an easy commute?
Oakland is just like a Brooklyn for us on the Pacific side.”
“It’s all about what we can do for your city and how we can have that partnership,” she added.
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Interview with I-Fei Chang
What is Greenland’s mission?
It’s our mission to not only
bring over Chinese capital but
expertise of large-scale, mixeduse urban experience that we
have in China and from our
development experience in the
U.K., Canada, Malaysia. We
hope to invest and reach out to
the community to understand
the city’s vision. Our longterm partner is the city and
community, to be there a long
time.
Why did you land in Brooklyn
and Los Angeles first? Why not
the Bay Area?
Those two markets, we
just were lucky to have the
opportunity to select the right
project at the right time — two
important economic-driver kind
of projects . Of course, we’d
love to have the opportunity
to enter the northern gate of
California, to be in the Bay
Area. It just really depends on
the accessibility of the projects
that we’d have the opportunity
to invest.
You earlier called Los
Angeles, not San
Francisco, the “capital
of the Pacific.” Why is
that?
Just the population,
the diversity. It’s an
entertainment center.
But you have the
wineries.
Who is your target
residential customer in the
U.S.?
18

Two million people buy from
us in China. But here it’s most
important to provide urban
living experiences, to develop
mixed-use projects in U.S.
cities. Our target customer
would be U.S.-based, young
professional or early retiree.
They just want to enjoy urban
living so we provide the facility,
the garden, the daycare center,
the school and the public green
space to get an apartment,
hotel or office; that kind of
mixed-use project, a one-stop
solution.
Are you finding it more difficult
to locate and find opportunities
in the states?
We need to meet our business
cycle. What’s driving this

overheated market that we are
cautious of is land price and
construction costs. After we
obtained these two projects,
construction costs rose 20
percent. And the target sales
prices of the unit, we have to
be cautious about what will be
the next opportunity for us to
choose. What will be middleclass income, and what is the
price they can support if they
want condominiums?
Are those opportunities even
existing at this point?
Our strategy is certainly for one
way to approach private owners
and explain to them our vision
here, our sense of urgency to
make a change here. We reach
out to city officials, planners,
economic directors, and so on,
to see if publicly-owned land
can be obtained and have a
public-private partnerships.
But how do you get to middleclass housing solutions? In the
Bay Area, we have a lack of
supply. Market rates are out of
reach for the middle class, and
those units fund below-marketrate units that middle-class
families don’t qualify for.
There are multiple ways. I know
architects and developers in
Japan and Russia. In Russia,
the land is dirt cheap. The land
is controlled by the government,
so the developers just lease, so
the cost is very cheap. It (brings
down) the construction costs.
The government just needs
to be very smart to find some
developer with an injection of
cash into the government land.
There are various ways to
utilize urban land.
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U.S. CEO of China’s Biggest Developer Peruses SoFla
(Source: Therealdeal.com)

I

-Fei Chang, who heads U.S. operations for
China’s biggest real estate developer, visited
South Florida for the first time this week
and scoped out the area, as she analyzes
potential new development sites.
Chang, CEO of Greenland USA, told The
Real Deal that she met with architects during
her stay, as a first step. But she declined to
name the architects, and demurred about
scouring property for investment, saying it
was her first visit, and she is just “starting to
test the waters.”
“After spending two days in Miami, I really
see an opportunity for Miami to continue
to invest in its infrastructure, to bring in
more talent here,” she told the audience
at the National Association of Real Estate
Editors’s 49th Annual Real Estate Journalism
Conference on Friday.

Chang, the keynote speaker at a session
“Transforming American Skylines: Chinese
Developers at the Forefront,” toured South
Florida during her stay. She visited the Miami
River neighborhood, and drove up to Palm
Beach. She said she especially liked the
University of Miami’s medical campus. That
area, she said, “would attract developers like
us.”
“If Miami can invest in its infrastructure,
we have the opportunity to bring in more
investment from Asia,” she said.
One aspect of Miami she doesn’t appreciate:
all the luxury high-rise condos, “that are
dividing the community.”
“I hope Miami will have a more sustainable
development,” Chang said during he speech.
“It’s a great gateway to Latin America. We
certainly want to be here, but not just to
attract luxury development.”
19
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Greenland USA’s parent, Greenland
Holding Group, has experience in 82 cities
in China, as well as in the United Kingdom,
Canada and Malaysia. In the United States,
Greenland USA is currently in the midst of its
first two major mixed-used developments, the
$1 billion Metropolis Los Angeles in downtown
L.A., and Pacific Park in Brooklyn.
The company focuses on mixed-use, urban
projects, where it can add preschools,
medical clinics, retail, green space, and the
like. It chooses “areas of transformation,” she
said, with a desire to be “a long-term partner”
with the community.
“We are building cities for the next generation
to come,” Chang said.
In Brooklyn, Greenland USA is a joint venture
partner on its property near the Barclays
Center, where it plans a project that will
span 22 acres of land, with 15 buildings
housing more than 6,000 units, one-third of
them affordable housing. One year after the
joint venture was established, the project
has already broken ground on two of the
affordable housing buildings, which will total
599 units, she said.
The targeted audience is young professionals
or early retirees who want to enjoy urban
living, she said. Greenland USA is also
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interested in the San Francisco Bay area,
but all would depend on the availability
and accessibility of land, Chang said. With
rising construction costs, “we have to be
very cautious about what will be the next
opportunity for us.”
In Miami, she said she learned that
construction costs can now amount to $250
per square foot. With land costs, soft costs,
taxes and fees, she questioned how much is
left for profits that would be acceptable to her
company.
Chang’s career began when she studied in
the United States, receiving two master’s
degrees at Yale University.
“Everyone of us in Asia has an American
dream,” she said. After her parents sent
her here for her education, it opened doors
for a career that has taken her to Russia,
Tokyo, Hong Kong, China and now the
United States. She said she is lucky to have
the support and trust of the chairman of her
company, who hired her in 2001.
“At Greenland, we share the same dream,”
she said.
The goal: “to reimagine the U.S. skyline, with
Chinese capital.”
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Haier America to Celebrate Research and Development Grand Opening
(Source: Courierpress.com)

T

he multinational appliance and consumer
electronics manufacturer Haier will
celebrate the grand opening of its new North
America Research and Development Center
in Evansville on July 14.
Haier is a division of the multinational Haier
Group, which produces home appliances and
consumer electronics. It employs 700,000
people worldwide and reported revenues of
$29.5 billion in 2013, according to a release
from the company.
The company announced the opening of the
center, which is Haier’s first in the U.S., back
in October.
The research and development center is
located at 900 W. Indiana St., where the
former Coca-Cola Bottling Plant once was.
Haier America has invested more than $2.8
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million into the historical Coca-Cola building
and estimates a total of $10 million in annual
economic impact to the area, according to
the release. The 30,000 square-foot building
will create 50 “high-wage tech jobs” as Haier
seeks to expand its footprint in the U.S.
The research and development center
includes engineering offices, performance
and reliability laboratories, Consumer
Experience Room and model shop with Rapid
Prototype capabilities, according to Haier.
The research and development center will
focus on commercialization, new product
development and advanced disruptive
technology.
The grand opening will include a ribboncutting ceremony and a facility tour with
product demonstrations.
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US-China Strategic and Economic Dialogue:
Putting on a Brave Face
(Source: Thediplomat.com)

T

he U.S. and China tried their best to
steer clear of controversy at their
premier dialogue platform.
The seventh U.S.-China Strategic and
Economic Dialogue (S&ED) closed in
Washington, D.C. yesterday, after two days of
meetings. The dialogue brought together U.S.
Secretary of State John Kerry and Chinese
State Councilor Yang Jiechi on the strategic
track and U.S. Treasury Secretary Jacob
Lew and Chinese Vice Premier Wang Yang
on the economic track. The two sides tried
to avoid controversy in their public remarks,
attempting to put a positive spin on a
relationship increasingly marked by tensions.
In his closing remarks, Kerry was upbeat,
calling this year’s S&ED “one of the more
constructive and productive in terms of the
seriousness of the discussion that we’ve had
on a very long, comprehensive agenda.”
He went further still, directly rebutting
the perception of many analysts that the
relationship is actively declining: “I don’t think
you heard in the four people who were sitting
here a little while ago any scintilla, not one
tiny piece of an indication of a downward
spiral.”
Keeping with the positive theme, much of
the S&ED focused on issues where U.S. and
Chinese interests are most closely aligned.
Climate change and other environmental
issues were a major focus of this year’s
dialogue, as predicted. Of the 127 outcomes
from the strategic track of the dialogue, as
listed by the U.S. State Department, 44—
over one-third—involved “cooperation on
climate change and energy” or “cooperation
on environmental protection.” On the big-

picture level, China and the United States
renewed their commitment to the pledges
made last November on reducing emissions
and boosting clean energy. The two sides
also announced new cooperative projects,
including a “Green Ports” project and two new
carbon, capture, use, and storage (CCUS)
pilot projects that could help boost “clean
coal” technology.
On the economic side, there were many
mentions of the Bilateral Investment Treaty
(BIT) that is already under negotiation, but
no major breakthroughs. According to Lew’s
closing statement, China and U.S. set a goal
to “exchange improved negative list offers in
early September.” This means the most we
can hope for in terms of a BIT deliverable
ahead of President Xi Jinping’s September
visit to the United States is some positive
noise about the new negative lists, which
specify what sectors will retain restrictions on
foreign investment.
The two sides also discussed international
financial governance, calling to mind China’s
decision to found the Asian Infrastructure
Investment Bank (AIIB) and United States
disapproval. Wang, Lew’s counterpart for the
economic track of the dialogue, noted that the
United States had promised “to implement
the plan of IMF quota and Executive Board
reform as quickly as possible.” Delays on
the part of the U.S. Congress in approving
reforms that would give China and other
developing nations a greater say in the IMF
helped motivate China to found the AIIB.
China is particularly eager to see its currency,
the renminbi, included in the basket of
currencies underpinning IMF’s international
reserve asset.
22
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Lew, meanwhile, offered some friendly words
about China’s role in global finance. “China
has a significant role in the global economic
and financial architecture and we welcome
China as a partner in supporting, maintaining
and advancing high standards in multilateral
institutions,” he said. Wang noted that the
two sides had for the first time held a special
session on U.S.-China “cooperation in the
international financial system” as part of the
S&ED.

sponsorship of hacking or cyber espionage
activities, instead drawing attention to U.S.
hacking programs revealed in the Edward
Snowden leaks. But Kerry denied that there
was “confrontational pushback” from the
Chinese side during the conversation on
cyber issues. Instead, he said, the U.S.
message that the two countries must work
together to define “common international
norms” in cyber space “was clearly delivered
and received.”

On the security side of the dialogue, cyber
issues featured prominently, particularly as
the fallout from a major hack into the U.S.
Office of Personnel Management (possibly
undertaken by Chinese hackers, according
to U.S. officials) continues to evolve. Kerry
said there “was an honest discussion…
without accusations, without any fingerpointing” on cyber theft “and whether or not
it was sanctioned by government.” China
has repeatedly denied any government

China was less optimistic. Asked about U.S.China cyber issues in a press conference,
Chinese Foreign Ministry spokesperson Lu
Kang reminded listeners that the U.S.-China
cybersecurity working group has been on
ice since the U.S. decision to indict five PLA
officers for cyber espionage. “There had
been a sound dialogue mechanism between
China and the U.S. concerning the cyber
security issue, until it was suspended due to
a well-known reason which was not caused
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by China,” Lu said. “The resumption of this
dialogue requires the U.S. side to properly
handle the relevant issues and create
conditions for the dialogue.”
Noticeably absent from the S&ED official
pronouncements was any serious mention
of the South China Sea issue, particularly
of U.S. disapproval over China’s land
reclamation and construction activities in the
region. Kerry was careful not to single out
China as a bad actor in his closing remarks,
saying instead that “countries with competing
claims should exercise restraint, refrain from
preventative unilateral actions, and settle their
differences in accordance with international
law.” That forms a sharp contrast with more
pointed recent critiques from U.S. military
officials.
Instead, the United States may have sought
to address the issue indirectly, by holding a
new “oceans meeting” as part of the strategic
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track of the S&ED. That session covered
topics such as maritime environmental
protection (including fishing conservation) and
maritime security and law enforcement. While
the South China Sea was not mentioned by
name in the official summary of the meeting,
many of the topics covered – combating
illegal fishing, increasing cooperation between
coast guards, working to create and manage
“Maritime Protected Areas” in environmentally
vulnerable areas – could eventually be
applied productively in the South China Sea
as well, potentially easing tensions.
Still, there were concerns with this indirect
approach – Vietnamese South China Sea
policy analyst Tran Truong Thuy warned on
Twitter that U.S. support for a Chinese South
China Sea Tsunami Advisory Center “will give
legitimacy for China in using new reclaimed
‘islands’ … for ‘Tsunami Warning.’”
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Chinese Firms Pour Money into U.S. R&D in Shift to Innovation
(Source: Reuters.com)

S

urging investment by
Chinese companies in U.S.
research labs is yielding a fastgrowing trove of patents, part
of a push to mine America for
ideas to help China shift from
being the world’s factory floor to
a driver of innovation.
Largely absent from American
research hubs a decade ago,
Chinese firms including Huawei
Technologies and ZTE Corp
are now using U.S. researchers
to create patents ranging
from new software to internet
infrastructure, according to an
analysis of Thomson Reuters’
global intellectual property
database.
The rapid growth in China’s U.S. investments will be a key topic at economic and security talks on
Tuesday and Wednesday between top U.S. and Chinese officials in Washington.
They are negotiating a bilateral investment treaty that could deepen ties between the world’s two
largest economies even amid tensions over China’s military assertiveness.
Even without a treaty, China is pouring capital into U.S. research as well as buying other assets.
While its firms are still newcomers to investing in America and few work on the technological
frontier, the Thomson Reuters data offers a glimpse of the advanced economy China aspires to
build.
Patented inventions by Chinese firms that involved at least one U.S. researcher roughly doubled
worldwide in each of the last three years, reaching 910 in 2014.
“We have established a beachhead,” said Vincent Xiang, who heads international investment at
Humanwell Healthcare Group , a Chinese drug company that has put over $50 million into a New
Jersey subsidiary that employs dozens of U.S. researchers.
Rather than compete with powerhouses like U.S. drug maker Merck to invent blockbuster
medicines, Humanwell’s U.S. researchers are making smaller refinements such as figuring out
how to administer some drugs as pills rather than injections.
25
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Humanwell’s New Jersey researchers have won approval on four patents so far in the United
States and European Union, Xiang said. There are advantages to setting up labs in the U.S.,
where there are over 800,000 people with research doctoral degrees in science, engineering, and
health.
“Without access to innovation, it is hard to win in the domestic market,” said Xiang.
A Small but Growing Player
And yet, direct investment between the United States and China is remarkably low considering the
size of their economies, and the fruits of China’s U.S. R&D are similarly modest compared with the
vast quantities of patents that emerge from America every year.
The cumulative stock of foreign direct investment in China from the United States makes up
just over 1 percent of the FDI sunk into Chinese businesses by all nations, according to U.S.
government data. Most FDI in China comes from other Asian countries.
China’s share of America’s FDI stock is even smaller, but it has been growing rapidly in recent
years as Beijing has eased restrictions on outward investment.
That is helping Chinese companies sink more money into a range of advanced economies. The
Thomson Reuters data also shows a sharp increase in recent years in patents by Chinese firms
using German and Japanese researchers.
“This is a change in China’s economic development model,” said Thilo Hanemann, who helps
maintain a database on Chinese FDI at the Rhodium Group, a New York consultancy. “They
want to move from an economy driven by domestic investment and exports to one driven by
consumption, technology and services.”
Annual flows of Chinese FDI into the United States have gone from tens or hundreds of
millions of dollars per year between 2000 and 2009 to $14.3 billion in 2013 and $11.9 billion in
2014, according to Rhodium Group figures, which are widely cited because they track China’s
investments made via third countries such as Singapore.
That is now approaching the annual flows from America’s traditional sources of FDI: advanced
countries such as Germany and Canada who continue to mine much more knowledge from
Americans than does China. German companies extracted 1,416 patents last year using U.S.
researchers.
China already publishes more patent applications than any other country, although development
economists note that its state-mandated patent targets often lead to lower quality patents,
particularly those taken out only in China.
However, the Thomson Reuters data, which brings together information from patent offices in
dozens of countries, points to many high quality inventions using U.S. researchers.
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For example, Huawei, the top Chinese company with patents fueled by U.S. research, has a U.S.
patent for processing fiber optic signals that was cited by 101 later inventions.
The recent Chinese National Patent Development Strategy highlights the country’s plans through
2020, including seven strategic industries positioned for growth: biotechnology, alternative energy,
clean energy vehicles, energy conservation, high-end equipment manufacturing, broadband
infrastructure and high-end semiconductors.
It also includes an increase in research and development expenditures as a proportion of
economic output from 1.75 percent in 2010 to 2.2 per cent this year.
One Chinese concern likely to be aired at the U.S.-China meetings this week is that Beijing feels
its companies’ investments are singled out in U.S. security reviews.
Huawei is a world leader in producing telecommunications equipment and has six U.S. research
centers, but is a bit player in America’s telecom infrastructure market. U.S. national security
concerns have helped scuttle several attempts by Huawei to expand its U.S. presence.
“Huawei has occasionally found itself caught in the middle” of geopolitical tensions between
Washington and Beijing, said company spokesman William Plummer.
Most Chinese FDI happens when investors snap up established U.S. companies, such as when
auto parts maker Wanxiang Group bought California-based electric carmaker Fisker Automotive and its patents - at a bankruptcy auction last year.
The Chinese are also starting new ventures and have invested $3 billion in these “greenfield”
projects over the last three years, according to Rhodium.
America’s state and local governments have set up dozens of offices to compete with one another
to attract this capital, which could flow more freely under a U.S.-China investment treaty. Officials
offer potential investors tax incentives and introduce them to potential local partners and to legal
and accounting firms.
State officials understand there are no-go areas given tensions between Washington and Beijing
on security matters. Washington reviews more potential investments from China for security
concerns than any other country.
“China being China we don’t do aerospace or defense,” said Bradley Gillenwater, the Maryland
state government’s point person for attracting Asian investment. “But biotech is a big deal.”
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China and OECD Agree to Co-operate on Economic
Reform Agenda
(Source: publicfinanceinternational.org)

C

hina is to work with the Organisation
for Economic Co-operation and
Development to improve macroeconomic
management, deliver structural reforms
and strengthen governance.
As Chinese state premier Li Keqiang visited
Paris, the OECD and China struck two deals
– a joint programme of work for 2015/16 and
a medium-term vision statement.
The agreements include pledges to boost
macroeconomic management, structural
reforms, regulator and public governance,
education, innovation and inclusive growth
and green growth.
Angel Gurria, OECD secretary-general, said:
“China and the OECD are each undergoing
substantial transformations in the 21st century.
“This programme will help us support China’s
economy, as it embarks on a path to a new
normal. We have faith that China’s ‘new
normal’ will be arrived at in an orderly stable
manner, with growth of ‘around’ 7%.”
China has also joined the OECD Development
Centre, which brings together countries
at different levels to discuss policies that
stimulate growth and improve conditions.
This brings the centre’s membership to 49,
including 22 non-OECD members including
Argentina, Brazil, India, Indonesia and South
Africa.
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Li added: “Twenty years of co-operation have
reinforced trust, mutual understanding and
respect. “Together, we can work towards
keeping markets open and fair; we can
address climate change while increasing
economic growth and productivity; we can
tackle corruption and tax evasion; and ensure
that growth is inclusive and that the fruits of
economic progress are shared more equitably
among countries and across societies.”
The visit, the first to the OECD by a Chinese
state leader, coincides with the 20th
anniversary of OECD/China relations as well
as with China’s upcoming G20 Presidency in
2016.
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What the Vanke-Wanda Partnership Means for New York
(Source: Therealdeal.com)

C

hina’s largest real estate developers, China
Vanke and Dalian Wanda Group, operate
at a scale that makes New York’s giants look
small.

narrower margins from sales, on the strength
of its leasing and management business,
according to a press release. The company
does not issue quarterly reports.

Wanda’s assets in 2014 totaled $85.6 billion,
according to the company’s website, with a
portfolio of more than 225 million square feet.
Meanwhile, Vanke’s assets totaled $82 billion,
with a portfolio of 410 million square feet
according to Fitch. Last month, the two firms
announced an alliance that industry experts
told The Real Deal could eventually have a
significant impact on their international activity,
especially in global hubs like New York City.

“The old model was: ‘If you build it, they will
come.’ That model is played out,” said Patrick
Chovanec, chief strategist at investment advisor
Silvercrest Asset Management and a prominent
commentator on the Chinese economy.

“It would not be one small building here, one
small building there,” said Vincent Mo, CEO of
SouFun Holdings, one of the largest internet
real estate portals in China. Representatives
for Wanda declined to comment for this story,
while representatives for Vanke didn’t respond
to several requests for comment.
Why bother?
Both firms are among China’s most successful
companies. Wanda’s revenue hit $38.8 billion
in 2014, while Vanke’s was $23.6 billion, with
$34.7 billion in sales (Vanke only counts sales
as revenue when development is completed).
Wang Jianlin, Wanda’s chair and founder, is
Asia’s richest man, with an estimated fortune of
more than $35 billion.
Still, both companies have felt the effects of
a slumping Chinese housing market. Vanke’s
first-quarter net profit fell nearly 60 percent
year-over-year in 2015, to $105 million. Wanda
reported an annual net profit of $2.1 billion
in 2014, up 14 percent over 2013, despite
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In the past year, both Vanke and Wanda
announced they were shifting to an “asset-light”
strategy, and will seek outside capital for land
purchases while focusing on rental income and
management services.
“They’re not growing as quickly. The cash
flow from sales that’s needed to cover the
investments in the property is very high. They
want to get away from having to put a huge
amount of capital into every project,” said Su
Aik Lim, director of Asia Pacific Corporates at
Fitch Ratings.
Lim described the new strategy as “assetlighter.” While cash flow still funds the bulk of
Wanda and Vanke’s business, both firms have
also deployed REIT-like securitized loans, and
both are looking to get into crowdfunding.
“There is such a wave among Chinese
companies which is also encouraged by the
Chinese government,” said SouFun’s Mo, who
has worked with both companies for years.
The companies’ partnership will allow them to
pool capital and spread risk, Lim said, while
also allowing them to share their expertise and
investor network.
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World citizens

Going big in the Big Apple

So far, Vanke and Wanda’s asset-light strategy
is focused within China, Lim said. Abroad,
“they’re still investing quite heavily on their
own.”

New York is “definitively one of the important
markets’” for both companies, said Mo, who’s
worked with both companies for years.

Since 2013, Vanke bought six major properties
outside China, according to Real Capital
Analytics: in Singapore, Hong Kong, and two
each in San Francisco and New York. Here, it
paid $125 million for a controlling stake in the
30-story Bryant Park office building known as
Bush Tower, and bought into Aby Rosen’s 100
East 53rd Street, a Norman Foster-designed
condo project. On both its San Francisco
projects, it teamed up with Tishman Speyer.
Wanda owns seven properties outside China,
according to Real Capital data: in London,
Madrid, Los Angeles, Chicago, and Sydney.
Wanda is also active in other industries. It owns
the British yacht maker Sunseeker, the Swiss
sports marketer Infront Sports & Media, and
AMC Theaters, the largest theatre chain in the
U.S.

In 2013, Jianlin announced Wanda was in
talks with potential partners to build a luxury
hotel and an adjacent apartment building in
Manhattan, according to Reuters. That deal
never panned out.
A project in Sydney that did come to pass,
however, offers insight into the firm’s approach.
This January, Wanda bought a pair of adjacent
buildings near the Sydney Opera House for
a combined $383 million. Wanda said it is
investing about $1 billion to build a five-star,
160-room hotel with accompanying luxury
apartments and retail space.
Wanda’s luxury hotel and apartments project in
London, at One Nine Elms, purchased in 2013,
followed the same prime-location, luxury-mixeduse blueprint.
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Wanda and Vanke “have been disciplined,”
said Borja Sierra, U.S. head of capital markets
at Savills Studley. “They’ve said no to a lot of
opportunities. They don’t only want to have an
asset. They want to buy the right place.”
Relatively speaking
Still, there’s plenty of reason to remain
skeptical. Several experts highlighted the
relatively small profile of overseas properties
on both firms’ balance sheets. They own a
combined 13 real estate properties outside
China, while at home, Vanke owns 367
properties and Wanda 244, according to Real
Capital data.
The companies also have a different mission
abroad than they do at home.
“They see their investors going abroad, and
they follow,” said Silvercrest’s Chovanec. “The
government is telling everyone to go global,
[and they think] ‘we’ll go global too.’”
In the short-term, Vanke and Wanda will
continue to team up with local partners on their
international investment, Mo predicts. “They’re
accumulating experience,” he said, and “will not
try to do everything themselves.”
And outside China, other barriers could make it
tough for them to operate at the scale they are
accustomed to.
“In other markets it’s not so easy to develop
megaprojects,” said Omer Ozden, a managing
partner at Beijing Capital Equity and former
executive director of acquisitions for Xinyuan
Real Estate. “It depends on the type of
economy, the type of political system.”
Moreover, the two giants have different
business objectives. Wanda is focused on

hospitality in major tourist centers, and is
“interested in taking advantage of their brand in
places where their customers — especially their
Chinese customers — want to visit,” Ozden
said. In contrast, Vanke is focused on “places
Chinese want to live or own property.”
Either way
There’s every reason to think both companies’
international moves will continue. Chinese
investors spent $3 billion on New York
properties in 2014, and experts predict that
2015 activity will dwarf that figure. And as the
slump back home continues, the companies will
eye greater rewards abroad.
And if they do join forces, Sierra believes
there’s much more to come. “They’re great
companies with great teams in the U.S.,” he
said. “If they were powerful before, now they’ll
be super-powerful.”
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Dialogue Ushers in New Beginning of China-U.S. Economic Ties
(Source: Shanghaidaily.com)

T

he annual high-level dialogue between China and the United States concluded on
Wednesday, after both sides agreed to cooperate where they could and address their
differences so as to advance bilateral economic ties.
During the seventh round of China-U.S. Strategic and Economic Dialogue, the two sides agreed
on a number of issues, and disagreed on a string of problems too. What matters most is they
show willingness and resolve to address their differences.
The two sides agreed to enhance macro-economic policy coordination, as any key Federal
Reserve move, like hoisting the interest rate, could not only affect the U.S. economy but also spill
over to the rest of the world.
Their coordination in this regard will help stabilize the global economy and financial sector, and
anchor the world economic recovery, which is still fragile and unbalanced.
The United States has made real progress in retuning its economy toward a more sustainable and
balanced path, but it still needs to do more to increase saving and further put its own fiscal house
in order. China needs to make consistent efforts to shift growth engine from export and investment
to consumer spending, and let market play the decisive role in the economic activities.
The two sides also exchanged opinions on thorny issues such as investment barriers, commercial
cyber attacks and exchange rates during the dialogue. For instance, both countries agreed to
make shorter and better a “negative list” in their long-delayed Bilateral Investment Treaty (BIT)
talks.
Opening China’s domestic sectors to foreign investment is in the interest of China itself and China
will do this in a careful and steady manner. The U.S. side should also be more open-minded in
allowing Chinese investment in key sectors such as telecommunications, energy and banking. The
national security reasons should not be abused to fend off Chinese investors.
A second offer of the “negative list” will be delivered to each other in early September and rounds
of arduous bargaining are still ahead. But major progress is hopefully to be achieved earlier than
expected if the two countries continue to show more sincerity and pragmatism at the table.
It is nothing strange that the United States and China disagree on many issues. There are different
ways of resolving differences and frictions, and dialogue is certainly the most cost-effective means
for doing so.
The conclusion of the seventh round of the dialogue is a new beginning. With Chinese President
Xi Jinping’s upcoming visit to the United States, the China-U.S. economic ties are expected to
enter a new phase and the two people will benefit more.
									
32

CGCC Monthly Newsletter | News Commentary

2015 Vol. 7

Despite Growing Tensions, US Must Move Forward on
Cooperation With China
(Source: huffingtonpost.com)

W

e routinely slam each other’s records
on human rights. We accuse them
of stealing commercial secrets, as we
unabashedly acknowledge our own attempts
to uncover security secrets. We debate which
of our systems of government -- capitalism
or communism -- truly works best, and we
squabble over our respective responsibilities
in addressing the potential catastrophic
impact of climate change.
So goes the relationship between the U.S.
and China. Ours is the most important
bilateral relationship in the world and one that
continues to change rapidly as China rises
to the status of a major regional power. The
rest of the international community watches
this relationship carefully and understands the
importance of it. Indeed, it has become clear
that almost every one of the world’s problems
become easier to solve if our relationship is
on solid footing.
Currently, our two nations are wading through
a period of considerable tensions over a host
of major issues, including, among others,
global warming, nuclear stockpiling in North
Korea, Taiwanese independence, human
rights violations, cyber espionage, business
regulation and maritime behavior.
On most, if not all, of these issues, sizable
gaps exist between the U.S. and China. But
the good news is that both countries want
to avoid war and reject using lethal means
to change the status quo. We seek to avoid
major confrontation, and, what’s more, we
actually have a number of complementary
interests. Together, we want to counter

terrorism, though we have questions about
whom we should be targeting. (We talk about
ISIS and other Islamic militants; they talk
about ethnic minorities.) We want to reign in
Iran’s disputed nuclear program and contain
nuclear proliferation. We share a desire for
addressing climate change, and, though
we differ sharply in our opinions over the
effectiveness of a capitalist or socialist market
economy, generally speaking we both aim for
overall economic and financial stability.

Still, focusing on our mutual interests is
challenging when taking into account the
tension, contradictions, complexities and
differences that mark our relationship. We see
a country that refuses to respect human rights
and dignity for its people; a country moving
aggressively on its periphery, a country
not likely to transition soon into a more
democratic society. From its perspective,
China views an international order titled
against it. Indeed, China regularly seeks to
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cast doubt on our own human rights record,
citing our torturing of terrorist suspects,
mass electronic surveillance of foreign
governments, episodes of police brutality,
economic inequality and racial discrimination.
China also supports non-interference in the
internal matters of other countries and bristles
with our actions toward Taiwan, while many
in the U.S. have a difficult time restraining
themselves from calling for the independence
of Taiwan, meanwhile, many Chinese
continue to advocate for a forceful takeover of
this sovereign state.
By many measures China is leaping
forward. Economically, China has invested
unprecedented amounts of money in
research and development and has
established an enormous and ever-growing
pool of scientists and engineers. Its emphasis
has been on the quality, not just quantity,
of growth and in making the state sector
more efficient, and makes more room for
market products. Militarily, even though troop
recruitment remains an issue, the Chinese
possess a large army, powerful missiles,
impressive cyber-weaponry, improved
nuclear capabilities and a growing fleet of
nuclear submarines that reflects the country’s
deep concern over sea-lane security near
its shores. Its military would, nonetheless,
have problems fighting a modern war, and
has severe challenges of recruitment and
modernization.
China’s president Xi Jinping has embraced
a strong leadership position both on the
domestic and foreign policy front. He
distributes economic aid, travels abroad
34

frequently, and he speaks openly about
establishing a new model that would place
China front and center on the international
scene. His message is clear; China is now a
great power. As a subtle -- or not so subtle
-- reminder of his state’s influence in the
region, he routinely presses the point that the
people of Asia will solve the problems of Asia.
To this end, under Xi’s leadership, China has
become more assertive with its neighbors.
China has an underlying confidence that it
will eventually replace the U.S., which it sees
as a failing system, as the world’s leading
power. At the same time, many Western
scholars believe that ethnic unrest, political
repression, and disaffected Chinese elites will
ultimately bring about the end of communist
rule. Nevertheless, the words and actions
coming from China suggest a nation that
is determined to continue its growth and
embrace an even greater role in global affairs,
whether we like it or not.
For now, the economies of our two nations
remain deeply intertwined. U.S.-China trade
represents more than $600 billion. Around
275,000 Chinese students now study in
the U.S., while 25,000 Americans study in
China. China continues to serve as a major
agricultural importer of U.S. food and grain
and also as a massive financial lender. Of
course, China’s economic problems, including
deep-rooted corruption and environmental
devastation, are huge negatives.
Up to now, our policy of constructive
engagement, which spans several U.S.
presidents, has centered on welcoming
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a peaceful and prosperous China, one
that contributes to the stability of Asia
and chooses to play a responsible role in
this region of the world. But that type of
engagement has been thrown into doubt as
insufficient.
Moving forward, we must build on our
commonalities. We must keep talks going
even when tensions arise, and we have to
accept that change in China won’t happen as
quickly as we would like. Most importantly,
we need to persuade China that its interests
lie in assuming shared responsibility for
global leadership, and to take responsibility
commensurate with its wealth and power.
Make no mistake: This is a challenging
time in our relationship as the U.S. seeks to
maintain its dominance in the world while
China seeks to flex its growing economic
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and political power. As the military forces are
being ramped up on both sides, some in the
U.S. argue for continued U.S. dominance in
Asia while others contend for, not a retreat
from Asia, but for more of a balance of forces.
Despite our disagreements, though, we must
look for avenues of greater cooperation and
collaboration, avoid surprises, respect the
realities of the region, maintain our leadership
in all its phases, find a seat for China at the
international table, and deal from a position of
strength.
Again, the world is watching, and where we
go from here in our relationship is the most
important factor in the peace, security and
stability in the new world coming.
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New York Summer Activities
Explore Activities throughout July in
NYC

Asian American International Film Festival
July 23rd–August 1st

Source: www.nycgo.com

Shakespeare in Central Park, July 27th–August 23rd

Harlem Week
July 26th–August 22nd

92nd Street Y Jazz in July Festival
July 21st–30th

Warm Up at MoMA PS1
June 27th–September 5th

SummerStage
May 18th–September 24th

Celebrate Brooklyn!
June 3rd–August

Midsummer Night Swing
(Lincoln Center)
July 27th–August 23rd

Lincoln Center Out of Doors
July 22nd–August 9th

Midsummer Night Swing
June 23rd–July 11st
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CGCC Held China’s NDRC ICC Reception at
Chadbourne & Parke LLP

19 E 48th St, 5th Floor
New York, NY 10017
TEL: +1 (646)-918-7004
FAX: +1 (917)-639-3124
Email: contact@cgccusa.org

Website: www.cgccusa.org
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