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Congratulations to CGCC Members for Hitting
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CGCC Board Members

CGCC Associate Members
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President of Bank of China
USA, ranked No. 3.
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- JLL
- J.P. Morgan
- Metlife
- SL Green
- Starrwood
- Wells Fargo

- Jeremo Sanzo, Executive
Director and Head of Real
Estate Finance at Industrial
and Commercial Bank of
China (ICBC), hit No 28.
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护中资企业的合法权益，争取相关利益，促
进中美两国的商业交流与合作。总商会会员
涵盖在美国投资的各类中资企业及与中国有
业务往来的美国当地企业，其中40家会员企
业位列世界500强。
经过10年的发展，美国中国总商会已经成
为中资企业在美国互相合作、共同发展的平
台，是维护中资企业在美利益的重要力量。

F

T

he CGCC Foundation is an IRS 501(c)(3)
charitable organization affiliated with the
China General Chamber of Commerce. It is
dedicated to fulfilling social responsibilities,
giving back to the local community and
enhancing mutual understanding between
the people of China and the United States.

The CGCC is the foremost representative
of Chinese businesses in the United States.
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ounded in 2005, the China General
Chamber of Commerce – U.S.A.
(CGCC) is a nonprofit organization
representing Chinese enterprises in the
United States. Our mission is to promote
Chinese investment in the U.S., support
the legal rights and interests of members,
and enhance cooperation between Chinese
and U.S. business communities. The
CGCC’s extensive membership includes
numerous companies from both China and
the United States, including 40 Fortune 500
companies.

美

国中国总商会基金会（以下简称“基金
会“）成立于2014年，是美国中国总商
会下属、符合美国税法501(c)(3)条款的慈善
基金会组织。基金会致力于帮助中资企业在
美实现其社会责任、回报当地社会，并促进
美国社会对中国文化及中国企业的了解。

CHINA- U.S. NEWS

国中国总商会成立于2005年，是代表
中国在美投资企业的非盈利组织。总商
美
会旨在为来美投资的中资企业提供服务，维
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China General Chamber of
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CGCC Hosted 2016 Chinese New Year Media Reception

1

Chen Xu, Chairman of CGCC,
President and CEO of Bank of
China USA

Meng Ye, Vice Chairman of CGCC,
President of Baosteel America

Lixin Cheng, Executive Board
Director, Vice Chairman of CGCC,
General Manager of ZTE USA

Peter Reiseman, Co-founder and
CEO of C-Bridge Capital Partners

Xiaozheng Zhou, Deputy Director of
Xinhua News Agency North America

Weixiang Peng, Bureau Chief of China News
Service US Bureau

CGCC Hosted 2016 Chinese New Year Media Reception

F

riday, February 26th, 2016 – China General
Chamber of Commerce – U.S.A. (CGCC)
hosted the 2016 Chinese New Year Media
Reception at Harvard Club in New York. More than
40 Chinese and U.S. media friends and business
partners joined over 20 CGCC executive board
members at this event.

misunderstandings between the China and U.S.
business communities. This calls for a better jointefforts for media and corporates, to spread truthful
information and mitigate misunderstandings.” Lixin
Cheng, General Manager of ZTE USA shared his
experiences of the media campaign in making ZTE
a success in the U.S. market.

During the reception, CGCC executive board
members expressed appreciation to media friends
for their efforts keeping the global audience well
informed and inspired by the stories of Chinese
businesses in the U.S. Representatives from
CGCC executive board, media, and partners
shared experience and comments about how to
enhance mutual understanding and cooperation
between media and corporations, and how to build
a better communication platform.

Representing the media, Xiaozheng Zhou, Deputy
Director of Xinhua News Agency North America,
and Weixiang Peng, Bureau Chief of China News
Service US Bureau, delivered their speeches.
Director Zhou said, “Xinhua News Agency shares
the same vision with CGCC, in promoting the
positive image and the social impact they have
brought to the United States.” “Same as the
Chinese enterprises, Chinese media agencies are
also ‘“going-out’”, facing the same challenges as
everyone else does.” Chief Peng said.

Chen Xu, Chairman of CGCC, President and
CEO of Bank of China USA said in the welcoming
remarks, “CGCC had another year of growth in
2015. Media is one of the most important strengths
that helped us to better fulfill our missions.”
Meng Ye, Vice Chairman of CGCC, President
of Baosteel America said, “Now there still are

2
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Huang Jian, Director of Chinese
enterprise team,China Telecom
Corp. Americas

CGCC is planning on more influential and pressworthy events in the coming year, continuing to
strengthen China- U.S. economic relations.
CGCC sincerely thanks the generous support from
Island Capital Group, X+Q, CNS Imports, and
China Telecom for sponsoring this special event.
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CGCC Hosted 2016 First Quarter Executive Board Meeting
enhancing member services, reconsolidating multilateral cooperation, and building strength for research
and publications. The just-ended 2016 annual gala had
further expanded CGCC’s influence among the business
communities in both China and the U.S., and received
well support from various government organizations.
In the first half of 2016, CGCC plans to host 2 to 3 largescale events, with diverse and rewarding events every
month. In the second half, CGCC will emphasize its work
on hosting annual conferences for industrial committees,
as well as strengthening communication platforms with
U.S. governments.

F

riday, February 26, 2016. China General Chamber of
Commerce – U.S.A. (CGCC) hosted 2016 first quarter
executive board meeting at the Bank of China building in
New York.
41 out of 49 executive board members participated in
the meeting via attendance, appointing representatives,
or phone calls, in which the portion sufficed the legal
requirement (two-thirds) governed by CGCC bylaw.
During the meeting, the executive board members
reviewed CGCC’s 2015 general work report and
the financial report, and approved 18 new member
applications, including 9 general members and 9
associate members. Then, the board discussed the work
plans for the year of 2016.
In the past year, CGCC had achieved breakthroughs
in many areas including streamlining operations,

CGCC Foundation will continue supporting 1-Million
Strong initiative among other China-U.S. cultural
exchange programs. Meanwhile, it will also increase input
in research and publications, including publishing “2016
Annual Business Survey Report on Chinese Enterprises
in the U.S.” in the first half of 2016, and supporting think
tanks in bilateral investment research projects.
In addition, the meeting also reviewed the work progress
of other projects. The memo on reforming the current
U.S. L1 visa issuance policies has been sent to relevant
Chinese and U.S. government organizations, and CGCC
will keep tracking any updates that will incur. CGCC team
will also adopt a new approach of member service, with
appointing direct in-charge persons for each individual
member. Establishing an advisory board to invite more
influencing individuals on China- U.S. relations will also
be placed in the agenda.

CGCC Members Supported Various Events Celebrating 2016 Chinese New Year
(Photo Source: People.cn, Singtaousa, Consulate General of the People’s Republic of China in New York)

CGCC Members Joined the Bell-ringing
on Chinese New Year on Nasdaq
Monday, Feb 8, 2016, Zhang Qiyue, Consul
General of China in New York, rang the opening
bell at the Nasdaq MarketSite in celebration
of the Chinese New Year in New York. After
Nasdaq rang the market opening bell, its
electronic screen in Times Square showed a
New Year celebration movie and pictures with
the words “Happy New Year” in both Chinese
and English.
Representatives from CGCC participated
in this opening bell ringing event, including
Bank of China USA, People’s Bank of China
Representative Office for the Americas, HNA
Group North America LLC, China Construction
Bank New York Branch, ICBC New York Branch,
China Eastern Airlines New York Representative
Office and China Taiping Starr Holding Company,
etc.

CGCC Members Joined NY Philharmonic
Celebrates New Year
For the fifth year in a row, the New York
Philharmonic celebrated the Chinese Lunar
New Year with pieces by Chinese composers
and a work inspired by China at Lincoln Center
in New York on Tuesday night. United Nations
Secretary-General Ban Ki-moon, China’s
Permanent Representative to the United Nations
Liu Jieyi and Chinese Consul General in New
York Zhang Qiyue attended the gala.
CGCC members, including Bank of China USA,
NHA Group North America supported this event.

CGCC Members at Chinese New Year
Parade in Queens
Feb 13, the Chinese New Year parade was
h o s t e d i n F l u s h i n g o f Q u e e n s , N Y. T h e
Governor of New York, Andrew Cuomo delivered
speech and then participated the parade with
thousands of other representatives from different
communities.
CGCC members sponsored this celebration
parade. These companies included China
Southern Airlines Company Limited New
York Office, China Eastern Airlines New York
Representative Office, ZTE USA, Delta Airlines,
and MetLife, etc.
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Bank of China New York Branch Successfully
Held Customer Appreciation Meeting

Bank of China’s commercial real estate arm
closed roughly $5 billion in deals in 2015, up from
between $2 billion to $3 billion the year prior.

with the largest top-tier North American developers
and Chinese investors, he told Commercial
Observer.

(Source: Bank of China New York Branch)

The lending giant co-originated a $1.5 billion
construction loan with Deutsche Bank for Related
Companies’ Shops & Restaurants at Hudson Yards
on the Far West Side of Manhattan—one of the
largest debt deals closed in 2015. Bank of China
also refinanced The Eretz Group’s 45-story office
property at 295 Madison Avenue with $169 million
mortgage.

Mr. Sanzo said that he enjoys working at a major
international financial institution—the biggest
bank in the world—and also enjoys teaching at
NYU’s Schack Institute for Real Estate. “Working
with younger people and with students keeps
me young,” said the man who led his team to
about $2.5 billion in new commitments in 2015.
That includes a $360 million condominium
construction loan for 100 East 53rd Street,
sponsored by RFR Realty and China Vanke/China
Cinda; a $325-million seven-year loan secured
by a fully occupied office building, the Sothebys
headquarters at 1334 York Avenue (ICBC joint led
this deal with HSBC); and a $200 million condo
conversion loan for the MiMA Tower on West
42nd Street sponsored by Kuafu Properties and
Shanghai Construction Group.

Howard Zemsky, President & CEO of Empire State

B

Development and Commissioner of the New York
State Department of Economic Development,
Marc Holiday, Chief Executive Officer of SL Green
Realty Corp as well as Jim Reynolds, Chairman
and Chief Executive Officer of Loop Capital
delivered speeches, affirming the contributions
Bank of china has made to promoting Sino-U.
S. economic and trade exchanges and serving
Chinese enterprises to going global. The
successor of Chinese Guzheng Qin group and
foreign orchestra performed Chinese folk music
afterwards, promoting Chinese traditional culture
and proceeding the evening to the climax.

Chen Xu, Chairman of CGCC, President & CEO
of Bank of China, U.S.A. addressed the speech
at the beginning, appreciating the support from
the community. Subsequently, Shanqing Zhou,
the Commercial Counselor of PRC in New York,

The successful holding of customer appreciating
meeting deepens the good relationship between
New York branch and the clients. In the future,
Bank of China will always upheld the spirit of
“pursuing excellence” and honor its commitment
to “serve society and deliver excellence” strive to
become the top notch foreign bank in the US, and
make further contributions to a sound Sino-US
economic and trade relationship.

ank of China held Chinese New Year Customer
appreciation meeting at University Club in
New York City. More than 200 distinguished
guests from world famous financial institutions
and enterprises attended this grand banquet
celebrating Chinese New Year.

Bank of China also made a move out of Manhattan
and in partnership with SL Green Realty Corp.
originated a $403 million recapitalization loan
for Industry City in Brooklyn. As part of the deal,
$220 million was provided at closing in December
2015, and the remaining $183 million will be doled
out over time as the 16-building mega complex is
leased up.
Jeremo Sanzo, Executive Director and Head
of Real Estate Finance at Industrial and
Commercial Bank of China (ICBC), hit No 28.
Mr. Sanzo joined Beijing-based ICBC in January
2015 as executive director and head of real estate
finance to start a Commercial Real Estate group in
New York. ICBC’s New York Branch finances Class
A real estate projects across the country, working

“This is an interesting time of global cross-border
investment, and I am happy to be in the midst of
it.”
The other four CGCC associate members that
hit the list are J.P. Morgan, Metlife, Wells Fargo,
SL Green, Starrwood, JLL, AIG, ACORE Capital,
Cushman & Wakefield. The complete list is
provided below.

Congratulations to CGCC Members for Hitting The 50 Most
Important Figures of Commercial Real Estate Finance

M

arch, 2016, the leading press platform on U.S.
real estate Commercial Observer released
its 2016 list of “The 50 Most Important Figures
of Commercial Real Estate Finance”. As longtime active players in the U.S. real estate market,
individuals from six CGCC members hit the list this
year, including two Chinese financial institutions
and four U.S. companies. CGCC congratulates
their winning for this reputation and appreciates
their extraordinary services they have brought
to the U.S. real estate market, which is a crucial
sector for Chinese investment in the United States.

6

CGCC Monthly Newsletter

Raymond Qiao, Vice President of Bank of
China USA, ranked No. 3.
While Mr. Qiao said Bank of China was honing
in on big multifamily deals in 2014, some of
its biggest transactions in 2015 were in the
commercial space—the reason being, that’s what
the bank’s clients were doing.
“The transactions we select are mostly based on
client and customer relationships,” Mr. Qiao said.
“We’re a relationship-driven lender so the property
type can be multifamily, it can be commercial, it
can be office.”

CGCC Monthly Newsletter

7

MEMBER NEWS

MEMBER NEWS

Rank
1

2

3
4
5
6

7
8
9
10
11
12
13
14
15
16
17
18
19
20
21

Name
Alan Wiener

Title and Company
Group Head of Wells Fargo Multifamily Capital

Michael Nash, Stephen
Plavin, Jonathan Pollack

Senior Managing Director and Global Chairman of Blackstone
Real Estate Debt Strategies; Senior Managing Director and CEO
of Blackstone Mortgage Trust; Senior Managing Director and
Global Head of Blackstone Real Estate Debt Strategies

Raymond Qiao
Ralph Herzka and Aaron
Birnbaum
Roy March, Doug Harmon
and Adam Spies

Vice President at Bank of China
Chairman and CEO; Executive Vice President at Meridian Capital
Group
CEO; Senior Managing Director; Senior Managing Director at
Eastdil Secured
East Region Real Estate Executive; Commercial Real Estate
Steve Kenny and Brad Dubeck Banking Executive for New York and New Jersey at Bank of
America Merrill Lynch
Senior Executive Vice President and Chief Lending Officer; First
James Carpenter and John
Senior Vice President and Chief Administrative & Senior Lending
Adams
Officer at New York Community Bank
Executive Vice President and Chairman of the Commercial Real
George Klett
Estate Committee at Signature Bank
Head of Global Commercial Real Estate at Deutsche Bank; Head
Matt Borstein and Ed Adler
of U.S. Origination, Underwriting and Asset Management at
Deutsche Bank
Managing Director and Global Head of Commercial Mortgages at
Brian Baker
J.P. Morgan Securities
Head of Real Estate and Agricultural Investments; Head of Real
Robert Merck and Gary Otten
Estate Debt Strategies at MetLife
Gino Martocci and Peter
Executive Vice President; Regional President of New York City and
D’Arcy
Long Island at M&T Bank
Managing Director and Head of Real Estate Capital Markets;
Doug Mazer and Kara
Managing Director and Head of Commercial Real Estate Capital
McShane
Markets and Finance at Wells Fargo
Michael Lehrman and
Co-CEOs and Co-Founders at CCRE
Anthony Orso
David Schonbraun
Co-Chief Investment Officer at SL Green Realty Corp.
David Lehman
Global Head of Real Estate Finance at Goldman Sachs
President and Managing Director of Starwood Property Trust;
Jeffrey DiModica and Barry
Chairman and CEO of Starwood Capital Group and Starwood
Sternlicht
Property Trust
Managing Director and Global Head of Commercial Real Estate
James Flaum
Lending at Morgan Stanley
Paul Vanderslice
Co-Head of U.S. CMBS at Citigroup
Janet Yellen and Daniel
Chair of the Board of Governors; Governor of the United States
Tarullo
Federal Reserve System
Jeffery Hayward and Michele Executive Vice President of Multifamily; Senior Vice President and
Evans
Multifamily COO at Fannie Mae

22

David Brickman and John
Cannon

23

Chad Tredway and Greg
Reimers

24

Greta Guggenheim

8

Executive Vice President for Multifamily Business; Senior Vice
President of Production and Sales and Marketing at Freddie Mac
Head of Commercial Term Lending East; Managing Director and
Northeast Regional Manager of Real Estate Banking at J.P.
Morgan Chase
CEO of TPG Real Estate Finance Trust
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Name

Rank

Title and Company

25

Peter Nicoletti; Aaron Appel; Executive Managing Director; Managing Director; Managing
Dustin Stolly; Keith Kurland Director; Executive Vice President at JLL

26

David Durning

27

Larry Kravetz

President and CEO of Prudential Mortgage Capital Company
Managing Director, Head of CMBS Finance at Barclays Capital

28

Jerome Sanzo

29

Robert Verrone and
Christopher Herron

Executive Director, Head of Real Estate Finance at Industrial and
Commercial Bank of China (ICBC)
Principal; Managing Director at Iron Hound Management
Company

30

Jeff Fastov

Senior Managing Director at Square Mile Capital Management

31

Greg Murphy

32

Douglas Tymins

33

Gregg Gerken and Roy Chin

34

Matt Galligan

35

Mark Talgo

36

Rick Lyon and Ben Stacks

37

Simon Ziff, Patrick Hanlon
and Russ Schildkraut

38

Thomas Hyland and David
Aloise

41

Warren de Haan, Boyd
Fellows, Chris Tokarski and
Stew Ward
Mike Tepedino and Michael
Gigliotti
Christopher LaBianca

42

Steven Kohn

43

Josh Zegen

39
40

44
45
46
47
48
49
50

Managing Director and Head of Real Estate Finance Americas at
Natixis Real Estate Capital
President and CEO of AIG
Senior Vice President and Head of U.S. Commercial Real Estate
Lending; Regional Director for Commercial Real Estate at TD
Bank
President of Real Estate Finance at CIT
Senior Managing Director and Head of New York Life Real Estate
Investors
Executive Vice President and Head of Commercial Real Estate;
Market Manager for Greater New York Commercial Real Estate
Banking at Capital One
President; Principal; and Principal at Ackman-Ziff
Senior Vice President and New York Market Manager; Executive
Vice President and Regional Executive at PNC Real Estate
Managing Directors at ACORE Capital
Executive Managing Director; Executive Director at HFF
Managing Director and Head of Originations at UBS
President of Cushman & Wakefield Equity, Debt & Structured
Finance
Managing Principal and Co-Founder of Madison Realty Capital

Executive Vice President, National Manager Commercial Real
Rex Rudy
Estate at U.S. Bank
Gary Magnuson and Patrick Head of Commercial Real Estate Finance; Managing Director of
Burns
Institutional Real Estate at Citizens Bank
Willy Walker
Chairman and CEO at Walker & Dunlop
Matthew Downs and Herbert Senior Regional Manager; Senior Vice President at Ullico’s Real
Kolben
Estate Investment Group
Brian Harris and Michael
Co-Founder and CEO; President at Ladder Capital
Mazzei
Executive Vice President and Chief Lending Officer; Senior Vice
Daniel Harris and Kirk Lloyd
President at Dime Savings Bank of Williamsburgh
Managing Director and Head of Commercial Real Estate at Credit
Mark Brown
Suisse

China Creates New Shipping Giant to Battle Downturn
(Word Source: CCTV America; Image Source: Stock Gucheng)

C

hina on Thursday launched a challenge
to global shippers AP Moller Maersk and
Mitsui OSK Lines with a new shipping giant,
China Cosco Shipping Corporation (COSCOCS),
which was created from the state-driven merger
of former rivals China Ocean Shipping (Group)
Company and China Shipping Group.
The new company will control one of the world’s
largest fleets of dry bulk vessels, container ships
and oil tankers after the merge.
Its debut, however, coincides with some of the
leanest times for shipping firms already mired
in the longest downturn in three decades:
maritime consultancy Drewry forecasts the
global container shipping industry will make
a combined loss of $5 billion this year due to
lackluster freight rates and cargo volumes, ship
lay-ups and higher operating costs.
“Few liner companies are set up at the moment
to handle current challenges. Perhaps the
first challenge is to shrink the new combined
company. Without that, the bleeding will continue
at a faster pace,” said veteran shipping analyst
Charles De Trenck.
Shipping firms have endured years of losses
since the global financial crisis brought the
shipping boom to an end, as new vessels
ordered before the downturn created an
oversupply and depressed freight rates to record
lows.
At the COSCOCS launch event, company
chairman Xu Lirong acknowledged the industry
was experiencing its worst downturn since 2008
and said mergers were key to riding out slump.
However, he said COSCOCS had told staff that
there would be no salary cuts or layoffs, a policy
of many Chinese state-owned firms but which

industry insiders said made little sense.
“To me they’re missing a huge opportunity
there to improve their competitiveness,” said a
China-based shipping executive at a rival firm,
who wanted to remain anonymous due to the
sensitivity of the matter.
COSCOCS currently employ 180,000 workers,
more than double the workforce of Maersk.
It also owns 830 vessels including container
ships, dry bulk vessels and tankers, almost twice
the combined fleet of Maersk and Mitsui O.S.K
Lines, according to data from ship valuation firm
VesselsValue, which does not take into account
chartered-in vessels.
COSCOCS is the latest firm to emerge out of
a government campaign to raise the global
competitiveness of China’s state-owned
firms. Previously, China has merged its state
companies to form the railway giant CRRC Corp
and nuclear producer State Power Investment
Corporation.
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China’s HNA Group to Buy Ingram Micro for $6 Billion
(Source: Reuters)

C

hinese aviation and shipping conglomerate
HNA Group [HNAIRC.UL] is buying electronics
distributor Ingram Micro Inc (IM.N) for about $6
billion, the latest in a string of overseas deals by
Chinese companies.
The offer of $38.90 per share from HNA unit Tianjin
Tianhai Investment Co Ltd (600751.SS) represents
a 31.2 percent premium to Ingram’s closing price
on Wednesday.
Shares of Ingram Micro, which distributes products
ranging from Apple Inc’s (AAPL.O) iPhones to
Cisco’s (CSCO.O) network equipment, were
trading at $36.40 in after-hours trading.
Chinese companies have been aggressively
splurging on foreign acquisitions to sidestep
slowing domestic growth. Chinese firms spent
more than $100 billion on overseas acquisitions in
2015, the most ever.
But some Chinese deals have hit a roadblock in
the United States after the U.S. Committee on
Foreign Investment in the United States (CFIUS)
raised concerns over national security.
Fairchild Semiconductor (FCS.O) said on Tuesday
it had rejected an offer from China Resources
Microelectronics Ltd [CHRMI.UL] and Hua Capital

Management Co Ltd, citing concerns over the U.S.
approval process.
Ingram said in a regulatory filing that Tianjin
Tianhai will be required to pay the company a fee
of $400 million if the deal is terminated following a
CFIUS investigation.
“I don’t expect it would be a security concern as
Ingram Micro is a distributor of the equipment, and
the vast majority of the products do not go to highsecurity customers,” Northcoast Research analyst
Keith Housum said.
The deal will help HNA Group, the owner of
China’s Hainan Airlines (600221.SS) and the
largest stockholder in Tianjin Tianhai, bolster its
logistics arm with Ingram’s supply chain network.
It will also give the company a stronger foothold in
high-growth emerging markets through Ingram’s
large international presence.
As part of the deal, Ingram Micro will suspend
its quarterly dividend payment and its share
repurchase program, it said.
Morgan Stanley was financial adviser to Ingram
Micro, while China International Capital Corp Ltd
and Bravia Capital were lead financial advisers for
HNA Group.

Vanke, Adam America and Slate
Pay $116M for LES Dev Site
(Word Source: The Real Deal; Photo Source: Building
Design)

C

hina Vanke, the largest residential developer
in China, just made another big bet on New
York.
The property giant, along with Adam America
Real Estate and the Slate Property Group, bought
the vacant 150,000-square-foot building at 45
Rivington Street on the Lower East Side, paying
$116 million to the Allure Group, a nursing-care
provider.
The developers hope to convert the building,
constructed in 1898, into about 100 luxury
condominium units, the Wall Street Journal
reported.
Vanke has made a habit of working with local firms
when it invests abroad, and it’s buys in New York
have been no exception.
“We will continue to commit to the U.S. We will
continue to seek out good opportunities and good
partners,” Vanke’s Kai-Yan Lee told the Journal.
The joint venture is the latest in a series between
the partners. They’re working together on another
condo conversion at 251 First Street in Park Slope,
which has a planned sellout of $86 million.
They also bought 10 Nevins Street in Downtown
Brooklyn together for $48 million late last year.
“We value the regional players that are very solid
in their ability to execute and have the track record
to prove it,” Lee told the Journal.
Vanke is also partnering with Aby Rosen’s RFR
Holdings on 610 Lexington Avenue in Midtown,
next to the Seagram Building.
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BYD Wins Local Bus Contract
(Source: San Fernando Valley Business Journal)

T

he Antelope Valley Transit Authority has
ordered up to 85 electric buses to be
manufactured in Lancaster by Chinese company
BYD Motors Inc.
The transit authority board voted Thursday to
award the contract for the buses to be delivered
over a five-year period. The buses will come in
three models: a 40-foot low-floor transit bus, a
60-foot low-floor articulated bus and a 45-foot
commuter coach.
BYD Motors is the Los Angeles-based U.S
subsidiary of Chinese electric vehicle and battery
manufacturer BYD Co. Ltd.
Authority Chairman Marvin Christ said the agency
is the first in the nation to go with all electric buses.
The benefits include reducing dependence on oil
and eliminating air pollutants, he said.
“These benefits will be seen at the local, regional,
state and national levels. It’s really a win-win,”
Christ said in a prepared statement.
The authority is expected to take delivery of 29
electric buses within the next 12 months. It is
working on grant funding from the California Air
Resources Board to purchase another 17 buses.
BYD opened its Lancaster plant in spring 2013
and began delivering buses the following year,
with the Antelope Valley Transit Authority as the
first customer. The company is contracted to
produce up to 25 buses for Los Angeles County
Metropolitan Transportation Authority, or Metro,
and has a contract with the Washington State
Department of Transportation to supply electric
buses.
“Pure-electric powered transportation is no longer
in the future – it’s here now,” said BYD Motors
President Stella Li in a prepared statement. “I hope
other transit agencies in California and across the
country take note and follow the example AVTA
has set today.”
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Huawei Enters PC Market With Super-Thin Windows 10 MateBook
2-in-1

Leica and Huawei Joins Forces: Reinventing Smartphone Photography
(Source: Morning News USA)

(Source: Forbes)

H

uawei Technology Co. isn’t known for being
a PC players, but they are a player in the
telecom infrastructure business, #1 in LTE
and recently became a global rising star in the
smartphone world. Huawei has been consistently
gaining market share globally and is now solidly
the number three smartphone vendor in the
world behind Apple AAPL +0.59% and Samsung
Electronics . Huawei is not wasting this momentum
in their consumer electronics business with their
entry into the 2-in-1 PC market. PCs in general
are large volume devices in a tough market,
unlike most of Huawei’s current lineup which more
accurately represent the spread of computing
between watches, smartphones, tablets and PCs.
The PC market’s Q4 numbers were not good, but
the shining star within the PC market, detachables
like the MateBook, Microsoft MSFT -0.62%
Surface Pro 4, saw a 2X increase.
Smartphone growth appears to have peaked
as well and smartphone companies like Huawei
are looking for areas of growth. These are the
two reasons why Samsung Electronics entered
the market at CES and now Huawei, another
giant, entered the market with the MateBook. I
believe that with this new kind of innovation from
consumer electronics manufacturers there will be
an added dimension to the PC market that will give
consumers more choice. This is a really good thing
for the PC market.
The Huawei MateBook is an interesting looking
device, it certainly has a presence when you walk
up to it and start to use it. The first thing about
the MateBook is that it is powerful and has some
pretty good internal hardware which includes
Intel INTC +0.87%’s Sixth Generation Core m
based on Skylake. Huawei offers the MateBook
in configurations all the way up to the Core M7,
the highest of the Intel Core M line. It does this
while also being extremely thin at 6.9mm, which
is “coincidentally” the same thickness as the iPad
Pro. It has up to 512 GB of SSD storage and
features a USB Type-C connector. It also has a
dual mic for quality audio recording for things like
video chat or conference calls over Skype. It also
has a very sleekly integrated fingerprint sensor
for Windows 10 quick and secure login built into
the side of the tablet which may be the smoothest
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integration of a fingerprint sensor I have ever
seen on a tablet. It comes with both Windows
10 and Windows 10 pro for the different kinds of
consumers that might want some added features.
All of this fits into an extremely light package (1.41
lbs or 640g) which is less than the comparably
sized iPad Pro.
The cases were really sharp, too, and felt like they
were really designed specifically for the device,
not some “bolt-on”. The All-In-One MateDock
looks, nice, too, and connects to the MateBook via
USB-C. The dock provides external expansion to
an GigE networking, 2 x USB-3.0, 1 x USB Type C,
VGA and HDMI. I would have preferred two digital
video outputs, but this would blow it out of the
USB-3 Type-C bandwidth anyways. The optional
pen serves as a laser pointer and a presentation
clicker.
At Huawei’s event which I attended, they weren’t
shy at doing direct comparisons versus Apple,
Lenovo, and even Microsoft. I have not tested the
device, so I cannot vouch for their accuracy, but
Huawei claimed that the MateBook offered better:
•

Design: Screen-to-body ratio versus Apple
iPad Pro and Microsoft Surface Pro 4

•

Display: Better color gamut versus Apple
iPad Pro, Microsoft Surface Pro 4, Lenovo
ThinkPad X220

•

Battery life: Video, music, office versus
Microsoft Surface Pro 4, Lenovo MIIX 4

Huawei better bring some advantages to the table
given they are late to the 2-in-1 party. I’m looking
forward to doing some testing myself to see if I see
these advantages.

A

nother partnership has been born. Chinese
Smartphone Manufacturer Huawei is teaming up
with legendary German camera manufacturer Leica.
The partnership was announced this Thursday, Feb.
25 during the CP+ photo show in Yokohama, Japan.
The press release, according to Android Authority,
has revealed that Leica and Huawei will cooperate
with each other on “research and development, coengineering, design, user experience, marketing and
retail distribution.” Although there are no other details
revealed it was said that more information will be
announced later.
Peta Pixel reports that Leica wants to be “in” on the
smartphone photography boom. So together with
the Chinese phone giant, they are teaming up for a
long term tech partnership with the goal to reinvent
how smartphone photography is right now. The
companies’ goal is a “visual world renaissance.”
Huawei Consumer BG CEO Richard Yu said in a
statement that Leica is a legend in the photography
world. They believe that there are no other
manufacturer has revolutionized the industry as much
as the German company did. Yu said that “Huawei
take the utmost pride in exceptional quality and Leica
is in a class of its own sector.”
Meanwhile, Leica Camera AG CEO, Oliver Kaltner,
has also spoken his two cents regarding the recent
partnership saying that the “strategic alliance”

between their company and Huawei demonstrates
the “desire of two rapidly growing and globally active
brands” to continue pushing the envelope of the
technology as much as possible.
Kaltner also said that the technology partnership
that the German company has with the Chinese tech
firm offers their company “an excellent opportunity
to introduce its proven optical expertise into a new
product segment and to unlock exciting business
areas in the field of mobile devices.” Leica’s AG
CEO also said that smartphones are making a very
important contribution to the world of photography
and open an important door for their firm to new
target groups and fields of application.
Additionally, Pocket-Lint reports that the Leica and
Huawei partnership is confirmed to be long-lasting.
The strategic partnership between the two companies
might mean that the future Huawei phones more
than likely will feature Leica lenses and the imaging
technologies that can enhance and improve Huawei’s
photographic credentials. There are speculations that
it will be seen in the upcoming P9.
And though both companies have not said a thing
about the P9 issue, they sent a joint statement to
Pocket-Lint that states “in 2016, Huawei looks to build
its success with Leica Camera: a mutually beneficial
collaboration with the most iconic name in the
photographic world to bring joint superior excellence
to consumers.”
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Alibaba Goes Where Amazon
Fears to Tread
（Source: USA Today）

W

ith its investment in Groupon, Alibaba is
now testing an online market so tough it
once scared off Amazon CEO Jeff Bezos — no
stranger to razor-thin margins.
After Groupon’s (GRPN) latest quarterly results,
it’s easy to see why.
The daily coupon site posted an operating loss
and net loss in the fourth quarter, as sales rose
just 3.8% year-over-year.
Those same profit metrics were in the black in
the year-earlier period.
Yet if you pretend that the company’s stock
option expenses to employees don’t exist — as
Wall Street does — the company did better than
analysts expected.
After Groupon’s valuation fell to less than $2
billion thanks to its 2015 stock plunge, someone
at Alibaba (BABA) thought the shares were
cheap enough to buy nearly 6% of them.
Yet those buying Alibaba on the news may want
to remember Amazon’s experience in the daily
deals market. (Alibaba shares closed Tuesday
up nearly 9% at $66.29. Groupon surged 41% to
$4.08.)
Amazon first invested in Groupon rival
LivingSocial in 2010, but by 2012 it had written
down the value of its investments by $169
million.
Late last year Amazon said it was shutting down
its own daily deal site.
As competitors drop out, one could guess
that Groupon’s strategic position has become
stronger.
Yet its latest financials show its market is barely
growing, and the biggest player in it still hasn’t
figured out how to make a consistent profit —
not as measured by net income.
For Alibaba’s bet to pay off, it will likely have to
find a way to get more growth out of its Groupon
stake than the Chicago-based company is
getting from its own investments in the daily
deals market.
Amazon’s experience suggests that’s far from a
given.
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Chinese Company Purchases
Bentall Centre’s 4 Office Towers

ZTE, the Cleveland Cavaliers and Fans Celebrated the Chinese
New Year Together

9Source: Vancitybuzz）

(Word Source: Twice; Photo Source: businesswire and Chicagowind)

F

Z

venue such as traditional Chinese lanterns to help
create an exciting atmosphere.

“The Chinese New Year is a time to celebrate and
bring good luck to all in 2016, and I’m excited we
got to share this tradition with the Cavaliers’ fans,”
said Lixin Cheng, chairman and CEO of ZTE
USA. “Basketball is a sport that is very popular in
both the U.S. and China, and can be used as a
bridge to share our culture and traditions with each
other. We were proud to partner with the Cavaliers
for this event and act as a Chinese culture
ambassador in celebrating the Chinese New Year
with the Cleveland community.”

“The Chinese New Year symbolizes enthusiasm,
passion and inspiration, all characteristics of our
organization and fans," said Len Komoroski, chief
executive officer of the Cleveland Cavaliers and
Quicken Loans Arena organization. "We are proud
to partner with ZTE to celebrate the Chinese
New Year by hosting a special night at The Q
that shared the unique traditions of the NBA and
Cavaliers' largest international fan base."

our major office towers that anchor downtown
Vancouver’s Central Business District have been
sold to a Chinese buyer.
The Financial Post reports that Beijing-based Anbang
Insurance Group Co. Ltd. has acquired a majority
stake in the Bentall Centre towers in a deal worth
more than $1 billion.
The office tower complex, built from 1969 to 1981, was
listed for sale last year by majority owner Quebecbased Ivanhoe Cambridge. Under the deal, Great
West Life Assurance will retain its minority ownership
of the property.
The buildings have some of Vancouver’s largest office
plates, encompassing a total area of approximately
1.5 million square feet when all of the office space is
combined. The deal includes One Bentall Centre (86
metres, 22 storeys), Two Bentall Centre (70 metres,
18 storeys), Three Bentall Centre (122 metres, 32
storeys) and Four Bentall Centre (138 metres, 35
storeys).
The newer Bentall Five tower, completed in 2007, is
not part of the deal. The 33-storey, 583,000-squarefoot office tower was acquired in 2012 by German
pension fund Deka Immobilien Investment for a sum
of $400 million.

TE USA, the fourth largest smartphone
supplier in the U.S. and second largest in the
no-contract market*, celebrated the Chinese New
Year with the Cleveland Cavaliers at their home
game at Quicken Loans Arena.

Over 20,000 fans in attendance participated in
Chinese New Year traditions such as receiving
a red envelope, which held a $100 voucher for
fans to use towards ZTE’s unlocked products.
Along with red envelopes fans received t-shirts
with unique Chinese characters that read “Go
Cavaliers, 骑士队加油 ” to help celebrate the event
and cheer on the team. Several other activities and
festive decorations were displayed throughout the

This is the first time the Cavaliers held a Chinese
New Year title game and ZTE becomes the very
first Chinese company to celebrate the most
traditional Chinese festival with the Cleveland fans.

After seeing great success in building loyal
consumers in Houston, New York, and Northern
California, ZTE looks to continue that momentum
and forged a new partnership in Cleveland with
the Cavaliers in 2015. This addition provides yet
another avenue for ZTE to listen and engage in
a consistent dialogue with consumers in order to
deliver improvements they want to see across all
product lines.

Some of Canada’s largest banks and Vancouver’s
most high profile law firms are housed inside the
Bentall buildings.
Anbang made international headlines in 2014 when
it purchased New York City’s historic Waldorf Astoria
hotel for US$1.95 billion.
Such deals are likely aided by the Chinese
government’s recently implemented ‘Go Global’ policy.
It encourages Chinese companies to invest and
operate abroad in an effort to diversify the nation’s
economy by reducing its traditional dependence on
domestic production and exports.
A spokesperson at Ivanhoe Cambridge was not
able to immediately comment on the Bentall Centre
transaction. The company also owns and operates
Oakridge Centre, Guildford Town Centre, Metropolis
at Metrotown and the accompanying Metrotower office
towers.
The firm is also spearheading the redevelopment of
Oakridge Centre and working with Tsawwassen First
Nation to build the Tsawwassen Mills shopping centre,
which will have the same square footage as Metropolis
at Metrotown.
CGCC Monthly Newsletter

15

CHINA- U.S. NEWS

MEMBER NEWS

Fuyao Donates Robots to Dayton
School
(Source: The Business Journals' Small Business Tip of the Week)

F

uyao Glass America Inc. is donating some of its
robotic arms to a local tech school for training.

The auto glass producer gave four KUKA training
robots Tuesday to the Miami Valley Career
Technology Center, an effort its leaders said mean
students there can better help to train for high-tech
manufacturing jobs.
“We want the students to build and develop job skills
and create a pipeline of young people who have
what the need to begin a excellent career,” said
John Gauthier, president of Fuyao Glass America
Inc. “It’s indicative of our commitment to build a
quality workforce to be competitive in the global
marketplace.”

China Assures U.S. No
Devaluation, Pushing
Reforms Forward
(Source: The Business Journals' Small
Business Tip of the Week)

C

hina’s premier told visiting U.S.
Treasury Secretary Jacob Lew on
Monday his government is pressing ahead
with painful reforms to shrink bloated coal
and steel industries that are a drag on its
slowing economy and ruled out devaluing
its currency as a short-cut to boosting
exports.
Premier Li Keqiang’s comments to Lew
on Monday were in line with a joint
declaration by financial officials from the
Group of 20 biggest rich and developing
economies who met over the weekend
in Shanghai. They pledged to avoid
devaluations to boost sagging trade and
urged governments to speed up reforms
to boost slowing global growth.
Beijing is under pressure to reassure
global financial markets it has its economy
under control following stock and currency
turmoil.
The G20 finance officials’ assurance that
global growth was still on track despite
risks of a further deceleration appeared
to fall flat: share prices fell in most Asian
markets Monday, with the Shanghai
benchmark dropping as much as 4.4
percent to close down 2.9 percent at
2,687.98.
Li told Lew is moving ahead with a longrange plan to reduce excess production
capacity in industries in which supply
exceeds demand, according to a deputy
Chinese finance minister, Zhu Guangyao.
He said regulators would focus first on
steel and coal, huge industries with
millions of workers.
In a report in mid-February, the European
Union Chamber of Commerce in China
complained the ruling Communist Party’s
failure to eliminate unneeded production
capacity in industries including steel,
cement and glass has worsened China’s
economic slowdown.
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Steel producers have responded to the glut by
slashing export prices, hurting sales by foreign
competitors. That prompted a protest Feb. 14 by
thousands of steelworkers in Brussels, seat of the
European Union.

800 million tons, or half the world total.

“Premier Li Keqiang told Secretary Lew that as
China moves forward in reducing overcapacity,
we will focus on two areas, the steel and coal
sectors,” said Zhu. “And in the process of reducing
overcapacity, we will properly handle the issue of
unemployment.”

“We believe this fund will play a very important role
in this process,” Zhu said.

The ruling party is in the midst of a marathon effort
to replace a worn-out growth model based on
trade, investment and heavy industry with a more
self-sustaining expansion driven by consumer
spending.
Growth in the world’s second-largest economy
slowed last year to a 25-year low of 7.3 percent
and is expected to decline further this year.
In coal, regulators expect to eliminate some 1.8
million jobs, the minister of human resources,
Yi Weimin, said at a separate event Monday.
That would be equivalent to about 17 percent of
the 10.3 million people the China National Coal
Association said last year are employed by the
industry.
In steel, regulators have eliminated some 90
million tons of production capacity over the past
three years and plan to close another 150 million
tons in the next three to five years, according to
Zhu. China’s steel production last year was about

Beijing announced a 100 billion yuan ($15 billion)
fund last week to cushion the blow to workers who
lose their jobs in the restructuring and help them
find new jobs.

Li affirmed Chinese pledges to avoid devaluing its
yuan to boost exports, according to Zhu.
A key concern of financial markets, despite
repeated Chinese denials, is that Beijing plans
to allow its yuan to weaken further following a
surprise introduction of a new mechanism in
August to set its state-controlled exchange rate.
Lew urged Beijing to move toward a “more marketdetermined exchange rate in an orderly manner,”
according to a Treasury statement.
The premier told Lew the yuan, also known as the
renminbi, will be “basically stable” and subject to a
“managed float” based on a basket of currencies,
Zhu said.
“China does not intend to devalue the renminbi to
engage in a trade war,” Zhu said.
The shift to what China’s central bank says is a
more market-oriented exchange rate has allowed
the yuan to drift lower against the dollar even
as Chinese leaders said they had no plans for a
“continuous devaluation.” On Monday, the yuan
weakened by just under 0.1 percent from Friday’s
close to 6.5478 to the dollar.
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Xi Backs ‘China-US Tourism Year’

ChemChina Seeks $35 Billion in Loans for Syngenta Takeover

(Word Source: ShanghaiDaily; Photo Source: ftn news)

(Word Source: Bloomberg)

resident Xi Jinping has said he is looking forward to
increased people-to-people exchanges between China
and the United States as the two sides kick off a major
tourism promotion.

China National Chemical Corp. is seeking to borrow a
total of $35 billion to help fund the purchase of Syngenta
AG, in a potential record financing for a Chinese
acquisition.

The planned loan dwarfs Chinese companies’ previous
overseas acquisition financing and may stoke concerns
about the nation’s businesses piling up debt in a push to
buy foreign technology.

In a message to a ceremony launching the "China-US
Tourism Year" in Beijing on Monday, Xi said the relationship
between the two countries since they forged diplomatic ties
has not only benefited China and the United States, but also
promoted peace, stability and prosperity worldwide.

The Beijing-based company hired China Citic Bank
International Ltd. to arrange a $15 billion loan facility,
which will be fully guaranteed by ChemChina, people
familiar with the matter said, asking not to be identified
because the information is private. Bank meetings
are scheduled this week for a separate $20 billion
acquisition loan, with recourse to Syngenta and not
guaranteed by ChemChina, according to an e-mailed
statement dated Feb. 25.

The $15 billion facility being arranged by Citic Bank will
likely be syndicated in Asia, according to the people.
Terms are being finalized, they said.

P

The president said he hopes the two sides will take
advantage of the tourism year, noting both China and the
United States boast colorful culture and beautiful scenery,
and their people share strong aspirations to get to know
each other more deeply.
The China-US Tourism Year was announced last September
after Xi's state visit to the United States.

ChemChina agreed to buy Syngenta for $43 billion
earlier this month in a deal that will transform it into the
world’s largest supplier of pesticides and agrochemicals.

A spokeswoman for ChemChina declined to comment.
The Wall Street Journal reported details of the Citic
Bank facility earlier, citing unidentified people.
ChemChina also this month sought a 625 million-euro
($680 million) loan to help fund the purchase of German
machinery maker KraussMaffei Group. The Beijingbased company raised a 6.8 billion-euro loan last year
for the acquisition of Italian tiremaker Pirelli & C. SpA.

Chinese Property Buying Spree Hits $30 Billion In
2015 With New York A Top Target For Investors
(Source: Forbes)
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D

espite market turbulence back home, Chinese buyers continue
to snap up real estate at major western markets. Transaction
volume reached $30 billion in 2015, double the levels seen in 2014
according to Knight Frank’s latest research. “The key gateway
locations of New York’s Manhattan, London, Australian cities of
Sydney and Melbourne all account for more than 40% of last year’s
transactions,” says Paul Hart, executive director of Greater China
at the property consultancy firm.

“We are starting to see the beginning of levels of
investment by insurance companies,” he says adding
that these entities will become a dominant force for
many years ahead. “It’s an extremely positive thing for
the Chinese consumer as it allows people to diversify
their risk away from domestic risks by investing in other
countries; it gives people the freedom of choice in
investment,” adds Hart.

The report noted that amongst Chinese buyers (composed of major
developers, insurers, sovereign wealth funds and more) was an
increase of developers and insurance companies participating in
major deals. In the top 20 players that made offshore investments
in 2015, 14 were developers (up from ten in the previous year) and
six were insurance companies (up from four in the previous year).

Political support from Beijing have been integral to
perpetuating this trend. In 2012, China permitted
domestic insurers to invest in real estate abroad for
the first time. In the following years, China’s Insurance
Regulatory Commission loosened restrictions further so
domestic insurers can deploy more capital overseas.

While developers were more active in deals, Knight Frank
highlighted the staggering transactions made by Chinese insurance
giants in pursuit of trophy assets. “Now insurers dominate
purchasing in the six of the top ten deals [done around the world ],”
says Hart. Those mega-transactions include Anbang Insurance’s
string of high-profile acquisitions such as the iconic hotel Waldorf
Astoria for $1.95 billion; Heron Tower in London for $1.172 billion
plus its $414 million purchase of Merril Lynch Financial Center in
Manhattan. In the same year, Taiping Life Insurance bought luxury
apartments on 111 Murray Street for $820 million. Overall, Chinese
insurers spent $4 billion on real estate abroad, double the amount
spent in 2014 at $2 billion.

The report forecasts that Chinese property investment
abroad will continue to be strong in 2016, a trend driven
by domestic factors including economic woes in China
that are pushing companies to diversify and invest
offshore. In addition, Beijing’s various policy initiatives
such as the One Belt One Road project, the Asian
Infrastructure Investment Bank and more encourage
outbound investment, according to David Ji, director
and head of research and consultancy at Knight Frank.
New York surpassed London, Sydney and Melbourne
as the No.1 destination for Chinese investment.
Manhattan captured the bulk of Chinese capital at

$5.78 billion in 2015, a five-fold increase from the
year before. While the major Chinese institutions have
dominated transactions in the Big Apple AAPL -0.65%,
Knight Frank’s research also noted moves made by
small-to-mid-cap companies and developers to regional
US hubs outside of Manhattan such as Boston, Los
Angeles and Chicago.
“These [smaller, lesser known Chinese] brands
struggled to find deals in Manhattan because the deal
sizes are significantly larger and the investment yields
are lower so they go to these other important [regional]
hubs and achieve very quick and easy access to stock
at lower price points and more favorable returns,” says
Hart. An example is the Wanxiang Group, an autoparts manufacturer from Hangzhou, which entered the
US market through a joint venture with San Franciscobased Geolo Capital in a $1 billion investment in
regional hotels across America. According to Hart,
their portfolio is spread across US locations for easily
accessible stock and price points that are different to
Manhattan.
The industry expert says this “tier-ing effect” has been
observed in the US market only. He adds, “The US
represents an opportunity for smaller Chinese investors
to be able to gain a foothold in offshore exposure.”
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Opera Software Gets $1.2 Billion Buyout Offer From Chinese
Consortium
(Source: Forbes)

A

consortium of Chinese investors that includes
billionaire Zhou Hongyi and his cyber security
and search company Qihoo 360, has offered to
buy Opera Software for $1.2 billion, the Norwegian
software maker announced on Tuesday night.
Opera had been looking for a buyer since it
launched a strategic review in August 2015.
The consortium’s offer of 71 kroner per share
represents a 53% premium on Opera’s Oslotraded shares, before they were suspended from
trading on 4 Feb. following rumours of a takeover
bid.
Opera is best known for its series of web browsers
and being one of the more-popular web browsers
for early mobile phones. But more recently it’s
found success as an advertising company – albeit
one that’s still running at a loss.
Opera’s global share of the browser market fell to
the single digits in the last few years as Google
Chrome, Apple’s Safari and Firefox won the
browser wars, and so it pivoted the business into
mobile advertising and data-compression services.
Today Opera makes the vast majority of its money
from mobile advertising, a division of the business
that grew by an impressive 41% in the fourth
quarter.
Some 75% of Opera’s sales in the last quarter
of 2015, or $145 million, came from mobile
advertising with third-party publishers, while 19%
came from consumer-focused products like its
browser, apps and games, and 6% from software
licensing fees.
The company said it expects revenues to grow to
between $690 million and $740 million for 2016,
from sales of $616 million for 2015.
Opera is currently in the red, but it managed to
narrow its loss from $49.8 million in 2014 to $28.4
million in 2015.
The Chinese consortium also includes private
equity firm Golden Brick Silk Road Fund
Management, Beijing Kunlun Tech Co., and
Yonglian Investment Co.
Opera’s board of directors, executive team
and larger shareholders representing 33%
of the company’s shares, have unanimously
recommended that other shareholders accept the
offer.
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Opera said that the deal would give it access to
Kunlun and Qihoo’s “extensive” Internet users in
China, along with financing “that would allow for
the full potential of the company to be realized. At
the same time, Kunlun and Qihoo would be able
to cross-sell their products and services to the
Opera user base, and benefit from Opera’s leading
mobile advertising platform.”
Qihoo describes itself as China’s No. 1 provider
of Internet and mobile security products, citing
market research firm iResearch.
In December 2015, Qihoo announced that its
billionaire chairman Zhou would lead a $9.3 billion
buyout of the company, with a separate consortium
of investors that included Sequoia Capital China.
Qihoo said the deal would close in the first half of
2016.
Qihoo was one of several U.S.-listed Chinese
companies that went private in 2015, with a view
to re-listing in China at much higher valuations,
though that strategy looks questionable given the
current state of Chinese stock markets.

US and Singapore Most Attractive Destinations for Chinese
Outbound Investment in 2015 – Economist Intelligence Unit
(Word Source: EIU Media; Photo Source: Traveler Life and Studentatsmu)

T

he US and Singapore are once again the most
attractive destinations for Chinese outbound
investment. This is the key finding of the 2015
China Going Global Index (GGI), published by the
Economist Intelligence Unit. The index, which was
first launched in 2013, ranks the attractiveness of
67 major economies to Chinese firms. To capture
the latest trends in investment, the 2015 GGI ranks
countries based on 70 indicators, increased from
55 in previous versions. The new indicators cover
areas such as agriculture, overseas contracted
projects, quality of infrastructure, service industry
and country credit risk.

Highlights of the GGI 2015 country
rankings
Australia and South Korea enjoy improved
rankings. Both feature in the top 10 destinations,
reflecting the free trade agreements they signed
with China in 2015.
EU countries and Canada have seen their rankings
improve due to the inclusion of new indicators such
as financial market, real estate, and the quality of
infrastructure.
The impact of the falling commodity prices has
also been felt by countries such as Russia, Kuwait,
Kazakhstan and Pakistan – all of whom saw their
rankings tumble.
Political stability has also played a key role in
this year’s rankings – Egypt and Portugal have
both jumped in the rankings as a result of greater
openness to foreign investment. Conversely,
Taiwan’s ranking has fallen this year as we
anticipate that the recent change in government
will mean that closer cross-Strait relations are
likely to slow.

The “One Belt, One Road” (OBOR) initiative
has become a strategic priority for the Chinese
government since our previous update to the GGI.
Although many countries along the OBOR route,
such as Pakistan, Bangladesh and Kenya, are
relatively risky destinations for investment, they
scored highly in the index owing to the potential for
getting Chinese government-directed funding.

Opportunities and risks
Based on their relative scores in the opportunity
and risk pillars, we classified all 67 countries
into four groups. Our analysis reveals a group of
countries which offer high opportunities with limited
risks. They are mostly developed countries, with
the exception of Malaysia. Iran has low opportunity
and a high risk score, but its ranking improved
by four places due to a brighter macroeconomic
outlook inspired by the lifting of sanctions on
energy and financial sectors. The business
environment for Chinese investors is likely to
improve after the recent visit of Chinese president
Xi Jinping.

Yue Su, Deputy Economist of The EIU
Access China said:
“For Chinese ODI to keep up its momentum,
firms will need to approach investment in a more
sophisticated manner. In the past, Chinese
investment exhibited a strong pro-cyclical
pattern—firms bought natural resources when its
economy was growing fast and, as a result, they
found themselves often paying peak prices for
commodities. A counter-cyclical approach and
long-term thinking will be the key to success for
future ODI.”
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Beijing overtakes NYC as ‘Billionaire Capital of the World’

China’s Zoomlion Bids for Terex, Stokes U.S. National Security Fears

(Word Source: Fox25; Image Source: Travel Info)

(Source: Reuters)

A

consortium of Chinese investors that includes
billionaire Zhou Hongyi and his cyber security
and search company Qihoo 360, has offered to
buy Opera Software for $1.2 billion, the Norwegian
software maker announced on Tuesday night.
Opera had been looking for a buyer since it
launched a strategic review in August 2015.

The Chinese consortium also includes private
equity firm Golden Brick Silk Road Fund
Management, Beijing Kunlun Tech Co., and
Yonglian Investment Co.

The consortium’s offer of 71 kroner per share
represents a 53% premium on Opera’s Oslotraded shares, before they were suspended from
trading on 4 Feb. following rumours of a takeover
bid.

Opera’s board of directors, executive team
and larger shareholders representing 33%
of the company’s shares, have unanimously
recommended that other shareholders accept the
offer.

Opera is best known for its series of web browsers
and being one of the more-popular web browsers
for early mobile phones. But more recently it’s
found success as an advertising company – albeit
one that’s still running at a loss.

Opera said that the deal would give it access to
Kunlun and Qihoo’s “extensive” Internet users in
China, along with financing “that would allow for
the full potential of the company to be realized. At
the same time, Kunlun and Qihoo would be able
to cross-sell their products and services to the
Opera user base, and benefit from Opera’s leading
mobile advertising platform.”

Opera’s global share of the browser market fell to
the single digits in the last few years as Google
Chrome, Apple’s Safari and Firefox won the
browser wars, and so it pivoted the business into
mobile advertising and data-compression services.
Today Opera makes the vast majority of its money
from mobile advertising, a division of the business
that grew by an impressive 41% in the fourth
quarter.
Some 75% of Opera’s sales in the last quarter
of 2015, or $145 million, came from mobile
advertising with third-party publishers, while 19%
came from consumer-focused products like its
browser, apps and games, and 6% from software
licensing fees.
The company said it expects revenues to grow to
between $690 million and $740 million for 2016,
from sales of $616 million for 2015.
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Opera is currently in the red, but it managed to
narrow its loss from $49.8 million in 2014 to $28.4
million in 2015.
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Qihoo describes itself as China’s No. 1 provider
of Internet and mobile security products, citing
market research firm iResearch.
In December 2015, Qihoo announced that its
billionaire chairman Zhou would lead a $9.3 billion
buyout of the company, with a separate consortium
of investors that included Sequoia Capital China.
Qihoo said the deal would close in the first half of
2016.

C

hina’s Zoomlion Heavy Industry Science and
Technology Co Ltd confirmed on Wednesday
it had made an offer for U.S. crane maker Terex
Corp, a proposal that was opposed by at least one
U.S. congressman on national security concerns.
Terex said it continued to recommended an offer
struck with Finnish rival Konecranes in August and
that it was in talks with Zoomlion, whose offer the
U.S. company had made public on Jan. 26.
U.S. member of Congress Duncan Hunter raised
concerns about a possible Zoomlion-Terex deal
in a letter to U.S. Treasury Secretary Jacob Lew,
citing the Chinese company’s longtime association
with China People’s Liberation Army.
“The fact that a leading PLA supplier is seeking
to purchase an American company that provides
critical infrastructure equipment to a number
of government agencies ... demands that the
agreement undergo thorough scrutiny,” Hunter
said.
Terex shares rose as much as 8 percent to $22.08
on Wednesday. But they stayed well below
Zoomlion’s offer of $30 – a price the stock has not
hit since November 2014 – indicating investors do
not expect the deal to go through.
Zoomlion, a construction machinery maker, and
Konecranes have both bid for Terex for the same
reason – to help them better cope with cooling

Chinese and weak European demand.
Reuters reported in January that a ZoomlionTerex deal could be blocked by the Committee on
Foreign Investment in the United States (CFIUS).
Terex has 97 so-called priority-rated contracts
with the U.S. government that could attract CFIUS
scrutiny. It also provides mobile cranes in ports that
are seen as a critical part of U.S. infrastructure.
Zoomlion said on Wednesday it was confident its
deal, which valued Terex at about $3 billion, would
win regulatory approval.
A number of offers from Chinese companies to buy
or invest in U.S. companies have fallen through
due to concerns about national security.
Fairchild Semiconductor International Inc on
Tuesday rejected an offer from China Resources
Microelectronics Ltd and Hua Capital Management
Co Ltd on concerns that U.S. regulators would
reject the deal.
Zoomlion had warned last month that its 2015
net profit would fall by up to 90 percent due to a
slowdown in China.
Terex itself, late on Tuesday, reported a lowerthan-expected quarterly profit and forecast
2016 earnings below analysts’ estimates, hurt
by continued weakness in the “macro operating
environment.”

Qihoo was one of several U.S.-listed Chinese
companies that went private in 2015, with a view
to re-listing in China at much higher valuations,
though that strategy looks questionable given the
current state of Chinese stock markets.
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China FDI Growth Steady Despite Slowing Economy

F

more questions at least, said Mario Mancuso,
a lawyer at Kirkland & Ellis LLP in Washington.
CFIUS can impose conditions on deals to protect
U.S. security or recommend that the president
block a takeover.

FDI, which excludes investment in the financial
sector, rose 3.2 percent year on year to 14.07
billion U.S. dollars last month, the Ministry of
Commerce (MOC) said on Monday.

“Most Chinese transactions in the United States fly
through CFIUS,” Mancuso said. “Only some have
some difficulty, and in many of those cases those
difficulties are addressed through some form of
mitigation.”

(Source: Xinhuanet)

oreign direct investment (FDI) into the Chinese
mainland continued to grow steadily in January
despite slowing overall growth in the world’s
second largest economy.

Investment in the country’s burgeoning service
sector accounted for 67.6 percent of total inflow
during the period.

Canceled Sale
Earlier this month, Fairchild Semiconductor
International Inc. decided to go with a takeover
proposal from On Semiconductor Corp., passing
up a higher offer from a Chinese group on the
grounds it might not get a U.S. security nod. In
January, Dutch company Royal Philips NV said it
was canceling the sale of its lighting-components
business to a Chinese-led consortium due to
concerns from CFIUS.

FDI in the high-tech service industry more than
doubled to 7.2 billion yuan (1.1 billion U.S. dollars).
Investment from the United States, the European
Union and Japan rose the most, up 463.6 percent,
30.9 percent and 22.8 percent, respectively.
China’s economy grew by 6.9 percent year on year
in 2015, its lowest annual expansion in a quarter of
a century.

Western Digital Loses China Investor Over Security Review
(Word Source: Bloomberg; Photo Source: VR-Zone)

W

estern Digital Corp.’s plan to sell a 15
percent stake to a Chinese investor fell apart
after the deal came under a U.S. national security
review, highlighting the government’s ability to chill
agreements that could give Chinese companies
access to U.S. technology.
Without the investment from China’s Tsinghua
Unisplendour Corp., Western Digital reverted to a
lower offer for rival SanDisk Corp.under terms of
the original agreement, but is still plugging ahead,
showing its determination to gain market access
and shave costs in the fast-growing markets for
pocket devices and cloud computing.
In separate statements Tuesday, Western
Digital and Unisplendour said the Beijing-based
company pulled out of its plan to buy a stake
in the computer-storage manufacturer after the
deal faced an investigation by the Committee on
Foreign Investment in the United States. CFIUS,
as the panel is known, is led by the Treasury
Department and reviews acquisitions of American
businesses by foreign investors for security risks.
Western Digital shares fell 7.2 percent to $42.77 at

24

CGCC Monthly Newsletter

the close in New York. They have fallen 29 percent
so far this year.

Drawn Fire
The scrapped Unisplendour deal highlights the
roadblocks Chinese firms are encountering as they
seek access to computing know-how. Chinese
investors have faced an increasing number of
reviews from CFIUS in recent years, and their
interest in U.S. technology has drawn fire from
lawmakers worried about risks to national security.
Even though Unisplendour wasn’t acquiring a
majority stake in Western Digital, CFIUS will
investigate even minority share purchases when
they carry significant governance rights, according
to lawyers who work on CFIUS reviews. The
investment would have made Unisplendour
Western Digital’s largest shareholder and given it
a board seat.
The decision by CFIUS to investigate doesn’t
necessarily indicate that the panel, which includes
officials from the Defense and State departments,
had concerns about the transaction, but did have

Still, if the Unisplendour investment had gone
forward, then Western Digital’s planned takeover
of SanDisk likely would have undergone a CFIUS
review, and future deals by the company probably
would have as well, said Anne Salladin, a lawyer
at Stroock & Stroock & Lavan LLP in Washington.
“It’s rigorous process,” she said. “There’s a lot
information that has to be compiled and at the end
of the day there is potential mitigation involved,
and some companies may not want to go through
with that.”
Unisplendour didn’t respond to a phone call and
e-mail seeking comment on the announcement.

Western Digital’s determination to proceed shows
the need for storage suppliers to expand access
in computing’s hottest markets while gaining
efficiency through size. The deal gives Western
Digital a stronghold in the growing market for
NAND flash memory chips, which store data in
mobile devices and are increasingly being used in
computer hard drives.
NAND flash from SanDisk will also let Western
Digital supply a growing part of the storage
market in the biggest data centers, including in
equipment supplied by Dell Inc. and EMC Corp.,
which are joining in their own mega-merger. Those
centers underpin software ranging from corporate
applications to apps on consumers’ smartphones,
where much of the processing power is delivered
via cloud-computing services online.
“The strategic rationale for this acquisition is
even more compelling today than when we first
announced it in October,” Western Digital Chief
Executive Steve Milligan said in the statement.
Joining forces with SanDisk could save $500
million in costs within a year and a half, and
$1.1 billion by 2020, the Irvine, California-based
company said.
While SanDisk’s chips are commodity-like
storage semiconductors used in mobile devices
and computers and widely available from
other suppliers, the U.S. company is one of
only a handful that’s developing cutting-edge
manufacturing capabilities. China currently
doesn’t have direct access to such techniques
and companies such as Intel Corp. have been
prevented from exporting it there.

SanDisk Deal
Western Digital said it will buy memory-chip maker
SanDisk for $15.8 billion, or $78.50 a share in
cash and stock, 16 percent more than its closing
price Monday and less than the $86.50 a share
offer under earlier terms. The withdrawal of
Unisplendour triggered an alternative clause in the
original agreement made in October. At the time,
Western Digital said it would pay $85.10 a share in
cash and 0.0176 of a share, but the deal stipulated
that if the Unisplendour transaction was terminated
or hadn’t closed, Western Digital would pay $67.50
a share in cash and 0.2387 of a share.
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A Prosperous China Benefits the World, Says Chinese Ambassador
Cui Tiankai

Caught Between an iPhone and Alipay: Will Apple’s Gamble on
China Pay off as Apple Pay Reaches Mainland Tomorrow?

(Source: People.cn)

(Word Source: South China Morning Post; Image Source: Phones LTD)

A

prosperous China benefits the world, says Cui
Tiankai, Chinese Ambassador to the United
States in an Op-Ed article published on the Wall
Street Journal Tuesday. He adds that China now
is working to improve growth. Accusations of
currency manipulation are false.
Ambassador Cui held that China is often used as
a scapegoat for current global market fluctuation
“for no logical reason”. It is imperative that people
are clear about the reality behind the world-wide
economic volatility. China is adhering to deepening
reform and there is still great potential for China’s
economy. A prosperous China benefits the world.
Cui elaborated four reasons for the argument. For
one, China’s economic growth remains strong
and its contribution to the world economy remains
impressive. According to the World Bank, between
2009 and 2014 China’s GDP grew at an average
annual rate of 8.7%, while average world growth
was 2%. In that same period, China was the
stimulant behind 30% of global economic growth.
In 2015, China was still one of the largest and
fastest-growing economies, with a growth rate of
6.9%, and it contributed 25% to global growth.
Ambassador Cui also explained why the
fluctuations in Chinese stock market is not
worrisome. He says, undoubtedly, there is room for
improvement in market management, but China’s
real economy in the long term has not been

harmed since the stock-market turmoil began last
August. China’s stock market is still developing—
its value is about 30% of China’s total GDP,
compared with 100% in the U.S. For this reason,
China’s stock-market ups and downs shouldn’t be
taken as reflective of general sentiment about the
Chinese economy or its overall performance.
As for the depreciation of the yuan, he said that
China’s currency depreciation is mainly the result
of an exchange-rate reform launched last year
to follow international standards and to establish
a more flexible system linked to a basket of
currencies, thus letting markets play the decisive
role. This has nothing to do with boosting exports.
And recent reform on exchange rate reform
of yuan has worked. Recently the yuan has
appreciated significantly against both the U.S.
dollar and the basket of currencies, showing its
value can rise and fall.
Ambassador Cui stressed that structural reforms
will bring a brighter future to China’s economy and,
consequently, greater opportunity to the world. To
sustain growth, China is implementing structural
reforms that place greater emphasis on developing
an innovation-and-consumption-driven economy.
China’s 13th five-year plan lays out five clear
development concepts: innovation, coordination,
green development, opening-up and inclusiveness.
Cui pointed out, structural reforms are never easy
and come with risks. Yet China’s leaders are
determined to see them through. China is, in fact,
playing a pioneering role in the structural reform
that the global economy desperately needs.
Ambassador Cui believed a prosperous China
benefits the world. As the host of the 2016
G-20 summit, China is ready to work with the
rest of the world to pool wisdom, advance
international economic cooperation and improve
global economic governance to achieve strong,
sustainable and balanced growth. As the two
largest economies in the world, China and the U.S.
have an important role to play.

T

he most ambitious launch to date of Apple’s
mobile payment system is expected to start
on Thursday in mainland China, where the US
technology giant faces an uphill battle against
the widely adopted payment platforms of Alibaba
Group and Tencent Holdings.
Apple Pay will commence service in the world’s
second-biggest economy with the backing of
19 Chinese banks and China UnionPay, which
supports mobile payment for its hundred of millions
of cardholders and a vast network of merchant
partners.
News that Apple Pay was slated to go live this
week spread fast on Tuesday, following social
media posts by representatives of the state-owned
Industrial and Commercial Bank of China that
stated the date at which the service would become
available.
Apple’s spokeswoman in Beijing did not respond
to inquiries. No information was shared by the 18
other mainland banks supporting Apple Pay.
The service was initially launched in the United
States in October 2014. That was followed by its
introduction in Britain, Canada and Australia last
year.
Apple also moves ahead of Samsung Electronics
in rolling out its mobile payment system with
UnionPay in China.
Both Apple Pay and Samsung Pay will use
UnionPay’s QuickPass technology, which allows
mainland consumers to pay for purchases by
simply waiving their near-field communications
(NFC)-equipped mobile device in front of a
QuickPass-enabled payment terminal in stores.
Apple started adopting NFC with the release of its
iPhone 6 models in 2014. Union Pay cardholders
can add their bank cards to Apple Pay on the
iPhone, Apple Watch or iPad.
“In other markets, Apple Pay is trying to get users
to pay with their phones. In China, that behaviour
is already commonplace,” said Michael Yeo, a
senior market analyst at research firm IDC.
“Apple has the issue of trying to distinguish itself
from the other mobile payment platforms out
there.”
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“In other markets, Apple Pay is
trying to get users to pay with their
phones. In China, that behaviour is
already commonplace”
MICHAEL YEO, SENIOR MARKET
ANALYST, IDC
Alibaba’s Alipay and Tencent’s Tenpay dominate
the mobile payments market in mainland China,
with Alipay accounting for 70 per cent of the
market, according to Marbridge Consulting.
Users of Alipay and Tenpay transfer money
to friends on their smartphones and pay for
purchases in store by having cashiers scan a QR
code generated by the digital wallets created with
those mobile payment tools.
Tenpay is the same system behind the mobile
payment feature of popular mobile-messaging app
WeChat, known as Weixin on the mainland. This
Weixin Pay service owns about 19 per cent of the
mainland market.
“Alipay and Weixin Pay have been very aggressive
in capitalising on their user bases to expand their
offline payment business in the past few years,
which has led China UnionPay to rapidly lose
market share in China’s payment transactions,”
Jefferies equity analyst Johnny Wong Kin-man
said in a report.
“Now UnionPay seems determined to win back
lost ground by launching a series of new payment
tools, including Apple Pay and Samsung Pay,
which will leverage on its vast point-of-sale
network in China.”
UnionPay’s efforts with Apple Pay, which only
works with Apple’s iOS devices, face tall hurdles in
a market dominated by Android smartphone users.
“The potential portion of the payments pie is going
to be small” for Apple’s NFC devices, according to
Yeo.
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Data from IDC showed that Apple held a 13.4
per cent market share for smartphones on the
mainland last year. Apple’s NFC coverage includes
the latest iPhones and iPad models, which means
users of earlier-generation iPhones and iPads
need to upgrade before they can use Apple Pay.
“I don’t think I’ll use Apple Pay because it only
allows me to make payments in stores,” said
Celine Zhang, an education consultant based in
Beijing.
“I already use Alipay to make payments when I
shop so there is no need to switch.”
Eric Li, a bank analyst in Shanghai, said he uses
Alipay but is willing to try out Apple Pay since it “will
be very compatible with my iPhone”.
According to Jefferies, users who access multiple
payment platforms tend to lean toward the ones
offering promotions at the time of use. That means
the likelihood is high that all mobile payment
platforms in China will provide more subsidies to
add and retain users.
Yeo said Apple will likely negotiate lower card fees
to attract more merchants to join the Apple Pay
service.
“If that works out as planned, there should be
minimal difference between Apple Pay’s fees and
Alipay’s own charges,” he said.
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Chinese Bid for Chicago
Exchange Draws
Congressional Concern

T

he planned sale of the Chicago Stock
Exchange to a Chinese buyer should be
rigorously investigated by U.S. national security
officials and blocked if the buyer has close ties
to the Chinese government, a group of U.S.
lawmakers said.
The buyer -- Chongqing Casin Enterprise Group
-- has many of the “traditional opaque qualities”
of a Chinese company and is involved in sectors
that likely require close ties to the government,
46 members of Congress said in a letter to the
Committee on Foreign Investment in the U.S.
“This proposed acquisition would be the first time
a Chinese-owned, possibly state-influenced, firm
maintained direct access into the” $21 trillion U.S.
equity marketplace, wrote 45 Republicans and one
Democrat.
Casin Group’s agreement to buy the exchange has
raised a host of questions since it was announced
earlier this month, given it has no apparent ties to
the securities industry. The company, founded in
the 1990s through a privatization of state-owned
assets, initially focused on developing real estate
projects in Chongqing, before expanding into the
environmental and financial industries. While the
firm owns stakes in banks and insurers, it has no
previous experience owning an exchange.

Market Foothold
The 134-year-old Chicago Stock Exchange only
handles about 0.5 percent of U.S. stock trading.
But the deal, if approved, would give Casin Group
a foothold into the world’s largest equity market.
The exchange, though tiny, can influence the entire
American equity market. U.S. regulations require
that trades be routed to whatever exchange is
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Company officials in China did not respond
to several attempts to seek comment on the
lawmakers’ letter. Casin Group’s listed real estate
unit has seen its shares rise 27 percent since the
deal was made public.
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The Washington Insiders Who Work
to Get Chinese Deals Approved

quoting the best price for a stock at any given
moment. That means activity on the Chicago Stock
Exchange could sway the price of virtually any
publicly traded company. It’s linked to the rest of
the market through central data feeds, called the
securities information processors, or SIPs, which
are run by the New York Stock Exchange’s parent
company and Nasdaq Inc.
When the deal was announced, Casin Group’s
founder and chairman Shengju Lu said in a
statement that the deal offers the company a
“unique opportunity to help develop financial
markets in China over the longer term and to
bring exciting Chinese growth companies to U.S.
investors.”

Scrutinizing Takeovers
CFIUS, which is led by the Treasury Department
and includes the Defense and State departments,
reviews acquisitions of U.S. businesses by foreign
investors. It has been closely scrutinizing takeovers
by Chinese buyers amid a wave of overseas
investment from the country. Dutch company
Royal Philips NV said last month it was canceling
the sale of its lighting-components business to a
Chinese-led consortium due to opposition from
CFIUS.
The Treasury Department declined to comment on
the letter, saying CFIUS reviews are confidential.
Representatives of Casin Group couldn’t
immediately be reached for comment.
“Should you determine CCEG maintains a close
relationship with the Chinese government - and
therefore the Chinese military - we would urge
CFIUS to deny this acquisition,” the lawmakers
wrote.
CFIUS has approved a foreign takeover of a U.S.
stock exchange before. Germany’s Deutsche
Boerse AG was cleared to buy the New York Stock
Exchange’s parent, NYSE Euronext, in 2011,
though the transaction fell apart for other reasons.

A

spate of proposed Chinese takeovers of U.S.
companies, from the Chicago Stock Exchange
to makers of high-end semiconductors, has created
a vibrant business for a small circuit of Washington
insiders who advise on how to get cross-border
deals approved by the U.S. government.
Several former U.S. officials have in recent years
joined the ranks of lawyers, consultants and
lobbyists that have emerged as key brokers in
trying to get Chinese acquisitions or investments
in U.S. companies approved by the Committee on
Foreign Investment in the United States (CFIUS),
which scrutinizes deals for national security
concerns.
Because this interagency panel, comprising 16
U.S. government departments or agencies and
chaired by the Treasury, does not publish its
decisions or its reasoning for them, advisers say
inside knowledge and connections are important to
navigate what outsiders often see as a “black-box”
review process.
There have been 22 M&A transactions announced
in the United States so far in 2016 involving
Chinese acquirers, worth a combined $23 billion,
according to Thomson Reuters data. That is a
massive increase from 88 deals worth $13 billion
for all of 2015, and 88 deals for $7 billion in 2014.
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For a graphic showing Chinese acquisitions of
U.S. companies by number and value, see tmsnrt.
rs/1T4e6hF
It has all boosted corporate demand for former
officials who served on CFIUS or have knowledge
of the inner workings of the agency, several
lawyers, consultants and lobbyists involved in the
advisory work told Reuters.
“We’re just completely overwhelmed,” said one
lawyer involved in advising on the CFIUS process,
who asked not to be named because he was not
authorized to speak with the media.
China’s aggressive, often state-backed overseas
buying spree has set off alarm bells among some
politicians in Washington who are already on edge
as China’s armed forces expand their presence in
the South China Sea and because of high-profile
hacking attacks against U.S. government agencies
and corporations, which U.S. officials and security
software companies have blamed on China.
Adding to the tensions are attacks on China’s trade
policy, and in particular its surplus with the U.S., by
Donald Trump, who is leading the race to be the
Republican candidate in November’s presidential
election.
Among the former officials who use their CFIUS
experience in advisory work are Anne Salladin,
who reviewed some 500 deals that went to CFIUS
during her 20 years at the Treasury. Her role at law
firm Stroock & Stroock & Lavan LLP has included
advising a Chinese private equity firm on the
acquisition of some semiconductor-related assets.
Other officials include former U.S. Treasury deputy
assistant secretary for investment security and
policy Nova Daly, now with the law firm Wiley Rein
LLP, and former Department of Homeland Security
assistant secretary for policy Stewart Baker, now
with law firm Steptoe & Johnson LLP, according to
the websites of their employers.
Baker worked on the acquisition of Motorola
Mobility by Chinese PC and smartphone maker
Lenovo Group (0992.HK) in 2014, while Daly
advised U.S. hard-disk maker Western Digital Corp
(WDC.O) on a proposed investment by China’s
Unisplendour Corp Ltd (000938.SZ) that was
abandoned this week amid CFIUS concerns.
All three of the former officials declined to
comment for this story.
Whitney Smith, a Treasury spokesperson, declined
to comment on CFIUS’s relationship with company
advisors.
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GAUGING SENTIMENT
Before a deal is announced, the advisors will often
seek to gauge its chances for CFIUS approval by
holding a preliminary meeting with key officials. If
the initial reaction is hostile, then this can avoid
the embarrassment and cost of announcing a deal
that is later scuppered, said Mark Plotkin, a CFIUS
expert with the law firm Covington & Burling LLP.
A good CFIUS advisor will figure out what issues
might crop up in a certain deal – such as cutting
edge chip technology or Pentagon contracts -and discuss how to best handle these with the
agencies most likely to be concerned, said Plotkin.
“The CFIUS process is going to be a full-body
X-ray of the target,” he said.
Another lawyer involved in CFIUS work, who
spoke privately, said that he gives a 45-minute
presentation to Pentagon officials and then
carefully examines the questions asked, as well as
body language, to judge their level of discomfort
with a particular deal.
It is not unlike a preliminary meeting that antitrust
lawyers might request with the Justice Department
or Federal Trade Commission about an antitrust
review of a merger, the lawyers said.
Not all CFIUS advisors are hired to help a deal
go through. Some are brought in by corporate
competitors to lobby against a deal, while others
are tapped by investors making bets on whether
a transaction will be cleared by CFIUS. For
instance, Mario Mancuso, a partner at law firm
Kirkland & Ellis LLP who formerly sat on CFIUS
as undersecretary of commerce for industry and
security, now typically advises companies. But he
also represented some investors in pork producer
Smithfield Foods when China’s Shuanghui
International made a successful bid for the
company in 2013.
MORE WILLING TO HIRE
This CFIUS advisory business is also benefiting
from Chinese companies’ new willingness to spend
on advisors.
Traditionally, Chinese companies had been
mistrustful of advisors, or unwilling to pay for
them, some investment bankers and lawyers say.
But the Chinese government’s encouragement
of outbound deal-making has spurred many of
the country’s companies to spend on advisors,
including CFIUS experts, these people say.

A CFIUS review typically lasts between one and
three months and can cost from as little as $50,000
to as much as $1 million for more complicated or
controversial transactions, according to a CFIUS
expert who has shepherded deals through the
process.
China led the pack of countries whose planned U.S.
acquisitions and investments in 2014 were probed
for U.S. security implications, making it the most
scrutinized country by CFIUS, according to the
latest CFIUS annual report, which was released
last Friday. No official data is available for 2015.
Chinese bids for technology and chip makers
get particular scrutiny, CFIUS experts say.
Semiconductors form electronic cores for a long
list of military systems, including drones, guided
missiles and bombs.
To be sure, even with expert advice, companies
can get it wrong. In the case of Western Digital,
the company had told investors that it believed
Unisplendour acquiring a 15 percent noncontrolling stake would not be subject to a CFIUS
review But CFIUS informed Western Digital
it would review the transaction nonetheless,
prompting Unisplendour to pull out.

Lobbying firms, including Podesta Group and BGR
Group, both of whom boast CFIUS experts on
their websites, seek to persuade lawmakers and
U.S. officials that a transaction is not threatening,
as any concerns they harbor can trickle down to
CFIUS officials, according to industry sources.
BGR declined to comment, while Podesta did not
respond to requests for comment. Management
consulting firms, such as Accenture Plc (ACN.
N) and Deloitte Touche Tohmatsu Ltd, offer
to help companies address national security
risks identified by CFIUS. So-called “mitigation
measures” can range from asset sales to ensuring
that only U.S. citizens perform certain tasks.
Deloitte declined to comment. Sorting out who
among the advisors have connections and insight
into CFIUS is not always easy.
“Some of the law firms specializing in this stuff are
excellent, while others sign companies on for terms
that are utterly unimplementable,” said Accenture
consultant Andrew Walker, who helps companies
comply with conditions imposed by CFIUS.

CFIUS concerns also killed other semiconductor
deals in the past few weeks. Fairchild
Semiconductor International Inc (FCS.O) earlier
this month rejected an acquisition offer from China
Resources Microelectronics Ltd CHRMI.UL and
Hua Capital Management Co Ltd, over concerns
that CFIUS would stop the deal. Last month,
Philips (PHG.AS) scrapped a $3.3 billion deal to
sell a division which makes LED lights to Chinese
investors also because of CFIUS concerns.
U.S. politicians have also began to agitate over
some of these deals. Last week, a group of 46 U.S.
lawmakers urged CFIUS to take a hard look at a
bid by Chongqing Casin Enterprise Group to buy
the Chicago Stock Exchange because of concerns
that China would gain access to information about
U.S. companies.
COTTAGE INDUSTRY The cottage industry that
has developed around CFIUS includes a wide
array of actors.
Law firms such as Skadden, Arps, Slate, Meagher
& Flom LLP and Covington & Burling offer to
provide insight into how CFIUS will view a deal,
tapping into their working relationships with CFIUS
officials at several government departments.
Skadden declined comment for this story.

(Image Source: Harry Campbell)
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New Location of Bank of China New York Branch

The oldest and largest Chinese bank
in the U.S.
The premier bank for cross-border

The oldest
and biggest Chinese bank in the U.S.
RMB services
Specialized
in corporate
lending,
The premier
bank
for cross-border
RMB services
trade services, US dollar clearing

Specialized in corporate lending, trade services, US dollar clearing and retail banking
and retail banking

TM

®

US IMMIGRATION PROGRAM
1 OF THE LARGEST privately held real estate developers in the U.S.
$20 BILLION+ in real estate properties owned / managed
2,000+ EB-5 program participants1
50+ BUILDINGS owned and managed in New York City
7.6 MONTHS historical average I-526 approval time2

JOIN RELATED IN
BUILDING HUDSON YARDS
+1.212.392.8888 | RelatedUSA.com
HudsonYardsNewYork.com | info@RelatedUSA.com
1
2

This number includes all family members applying for a visa through our EB-5 program.
All information based on data available as of September 30, 2015.

Securities offered by Related Financial Services, LLC, a subsidiary of the Related Companies and a member of FINRA and SIPC. EB-5 presentations are open only to persons who provide
satisfactory verification to Related of their status as “accredited investors” under the U.S. Federal securities laws. Offers will be made to accredited investors only by private placement
memoranda of one or more entities affiliated with Related. This announcement does not constitute an offer to sell or a solicitation of an offer to buy any securities in any jurisdiction to any
person to whom it is unlawful to make such offer, sale or solicitation. Past performance is not indicative of future results.

