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国中国总商会基金会（以下简称“基金
会“）成立于2014年，是美国中国总商
会下属、符合美国税法501(c)(3)条款的慈善
基金会组织。基金会致力于帮助中资企业在
美实现其社会责任、回报当地社会，并促进
美国社会对中国文化及中国企业的了解。

he CGCC Foundation is an IRS 501(c)(3)
charitable organization affiliated with the
China General Chamber of Commerce. It is
dedicated to fulfilling social responsibilities,
giving back to the local community and
enhancing mutual understanding between
the people of China and the United States.
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© WWW.CGCCUSA.ORG

P3

P5

Member News

Interview: U.S. Judge’s “Contempt of Court” Ruling Unwarranted,
Worrisome: Chinese Banker
Fosun Buys Remaining 80% of US Insurer
Wi-Fi to Take off on China Eastern Flights
HNA to Buy 23.7% Stake in Azul Brazilian Airlines for $450 M
UnionPay, Apple Said to Reach Apple Pay Agreement for China
Baidu, CITIC to Jointly Set up Online Bank
China's Wanda Completes Merger of World Triathlon Corporation
First Domestic Regional Jet Delivered
Sany Settles Dispute with US Govt
ZTE and New York Knicks Made a $4 ,000 donation and ZTE Device
“Spro 2” to the Community Hero
ZTE Announces RMB 2.4 Billion Proposed Funding in Subsidiary by
New Investor
NJBIZ Honors New Jersey’s Fifty Fastest Growing Companies
International Vitamin Corporation’s Steven Dai Wins An Ernst and
Young (EY) Entrepreneur of the Year Award for Manufacturing

China-U.S. News

P16

China Overtakes Canada as Largest Trade-Partner of US
Working Group on U.S. RMB Trading and Clearing Founded in New
York
GM to Import Chinese-Made Buick SUV
Spotlight: China has Good Chance in U.S. Renewable Energy
Development
Anbang to Buy HRG's Fidelity & Guaranty for $1.6 Billion

News Commentary

1
2

3
5

5

6
7
8
9
10
11
11
12
13
13
14
15
15

16
17
19
21
23

US, China Agree to Push for Climate Change Deal in Paris
24
Why it’s now cheaper to Produce Some Goods in the South than in China 24

2015 Vol. 12

CGCC Monthly Newsletter | Highlights

2015 Vol. 12

CGCC Monthly Newsletter | Highlights

J.P. Morgan Economist Spotlights China’s Efforts for RMB Inclusion in SDR

Chinese Renminbi to Be Included in IMF’s Special Drawing Right Basket

(Source: Xinhua News)

(Source: Yicai, IMF; Edited By: Hanzhou Yang)

T

here is a high chance of RMB
inclusion in the IMF Special
Drawing Right(SDR) basket, J.P.
Morgan economist Zhu Haibin
has said, highlighting China’s
conspicuous efforts.
“The IMF will probably be
supportive of RMB’s inclusion in the
SDR as its board will hold a meeting
to review the relevant issue on Nov.
4,” said Zhu in a report.
But the IMF decision might not be
published soon, according to Zhu.
Zhu attributed his opinion to China’s
recent reforms to support the
renminbi’s bid for inclusion in the
IMF SDR basket.
“Over the past months, China has
continued to push ahead with capital
account liberalization and the
internationalization of RMB,” said
zhu in the report.
The People’s Bank of China (PBOC),
China’s central bank, announced last
Saturday the removal of the deposit
rate ceiling, marking the completion
of interest rate liberalization, Zhu
said.
To promote London as an offshore
RMB center, the PBoC has extended
on Oct. 20 an agreement on a
reciprocal currency swap scheme
with the Bank of England. The
maximum value of swap was
expanded from 200 billion yuan (31.5
billion U.S. dollars) to 350 billion
yuan, valid for three years and can
be further extended when agreed.
Meanwhile, the PBOC also issued its
first offshore RMB note in London.
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The note is worth 5 billion yuan at an
interest rate of 3.1 percent, and falls
due in 2016. London is already a top
RMB trading center outside China.
The PBOC opened the onshore interbank FX market to foreign central
banks, sovereign wealth funds and
multilateral financial institutions on
September 30 to address the technical
issue on the ability to hedging RMBdenominated exposures, according to
the report.
Earlier in October, the first phase
of the China international payment
system was launched in Shanghai.
On Oct. 8, the central bank
announced that China’s official
statistics will conform to special data
dissemination standards (SDDS), an
IMF statistical system to improve
transparency.
In the short term, Zhu did not expect
strong direct influence on global
capital market even if the RMB
is to be included in the SDR this
month, while stressing the symbolic
significance.

In the long run, RMB’s
internationalization is hinged on
Chinese economic performance
and the evolving of China’s
capital account and interest rate
mechanisms, Zhu said.
“China will continue financial reform
in the hope that the RMB will be
included in the SDR basket later this
year,” said Yi Gang, deputy governor
of the PBOC, at the IMF annual talks
in Lima last month.
China has opened its inter-bank
bond market and forex market to
overseas financial institutions; has
been promoting data transparency,
following SDR requirements; and
has freed the RMB exchange rate
through changes to the central parity
rate mechanism, Yi said.
The SDR is currently constituted by
the dollar, euro, Japanese yen and the
British pound. Chinese yuan failed
to be included in the basket in 2010
as the IMF said the currency did not
meet the freely usable criteria.

Bank of China operates the largest cross-border renminbi business and
is the most professional competent bank in this area. In the U.S., Bank
of China New York Branch has the longest history and owns the largest
scale of business among all Chinese institutions. It’s also one of the
biggest reminbi services providers in the U.S.. RMB joining SDR and the
establishment of renminbi trading and clearing group in the U.S. will
further accelerate the internationalization of renminbi and bring Bank
of China a rare opportunity for its business development. In the future,
through actively participating renminbi trading and clearing group work,
launching more renmini products that fulfill the needs of the market
and providing financial services with higher quality, Bank of China will
continue leveraging its strengths to contribute to the Sino-U.S. bilateral
cooperation and the internationalization of renminbi.
- Xu Chen，President and CEO of Bank of China USA, Chairman of CGCC

R

enminbi (RMB) will become
the fifth currency making up the
International Monetary Fund(IMF)’s
Special Drawing Right (SDR) basket,
along with the US dollar, the euro,
the Japanese yen and the British
pound. Announced by December 1st,
2015, this inclusion will be effective
from October 1st, 2016.
Created by the IMF in 1969, the SDR
was a supplementary international
reserve asset to the Bretton Woods
fixed exchange rate system. Member
countries will receive their SDR
based on their IMF quotas (broadly
on their relative positions in the
world economy). Neither a currency,
nor a claim, the SDR can not be
exchanged directly for goods and
services. Rather it is a potential
claim on the freely usable currencies
(U.S. dollar, euro, Japanese yen,
pound sterling plus RMB in 2016).
Holders can exchange their SDRs
for freely usable currencies in two
ways: first, through the arrangement
of voluntary exchanges between
members; and second, by the IMF
designating members with strong
external positions to purchase SDRs
from members with weak external
positions. SDR also serves as the
unit of account of the IMF and some
other international organizations.
Initially, the SDR was defined as the
equivalent to one U.S. dollar. After
the end of Bretton Woods system
in 1973, the SDR was redefined
as a basket of currencies. The
composition and valuation of the
SDR is typically reviewed every five
years to ensure it reflects the relative
importance of currencies in the

global trading and financial systems.
The weighting formula adopted in
the 2015 review is based on the value
of the issuers’ exports, the amount
of reserves denominated in the
respective currencies that were held
by other members of the IMF, foreign
exchange turnover, international
bank liabilities and international
debt securities denominated in the
respective currencies. After October
1st , 2016, the respective weights of
dollar, euro, RMB, Yen and pound
sterling are 41.73 percent, 30.93
percent, 10.92 percent, 8.33 percent
and 8.09 percent.

reflects major shifts in the global
economy, and is a recognition of
China’s progress over the last few
decades in moving toward a more
open and market-based economy.

There are two criteria for the
inclusion of a new currency in the
SDRs. One is the issuing country is
among the largest exporters in the
world. The other is that its currency
is “freely usable”. A currency is
determined to be freely usable when
it is widely used to make payments
for international transactions and
traded in the principal exchange
markets.
The decision to include the RMB
in the makeup of the SDR basket

(Source：IMF
By The New York Times)

The number of Chinese enterprises going abroad is pointed to rise after the
long anticipated IMF announcement to include the Chinese yuan in SDR
currency basket. The consequential impact should be to facilitate Chinese
enterprises to “go global” and is a strategic development for Chinese
banks overseas. CCBNY offers an integrated financial service platform
with funds placement trade settlement, clearing and foreign exchange
services, asset management, risk management hedging, and much more,
which not only gives comprehensive and professional financial support for
such Chinese companies, but also actively promotes the implementation
of the “one belt one road” strategy. Meanwhile, CCBNY is committed to
build an offshore RMB center in North America, and aims to build a core
competency for overseas RMB payments and clearing services.
- Zhang Jun，General Manager of Chinese Construction Bank New York Branch,
Vice Chairman of CGCC
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Documentary Film “Survival in Shanghai” Debuts In New York,
And Then Washington D.C.

N

ovember 16 and 17, 2015, the documentary film
“Survival in Shanghai” had its premier screening
in New York City, and then another screening in
Washington D.C. The two events attracted more than
1000 people, and have received strong feedback. These
film screenings were hosted by China General Chamber
of Commerce – U.S.A. (CGCC), Shanghai Media Group,
Appeal of Conscience Foundation, and Shanghai Jewish
Refugees Museum, supported by Consulate of China in
New York, Consulate of Israel in New York, and Chinese
Embassy in Washington D.C.
November 16, 2015, evening, the film’s premiere

screening, along with the opening of “Jewish Refugees
in Shanghai” worldwide photo exhibition, was held at
Park East Synagogue in New York City. Guests who
attended the event were Liu Jieyi, China’s permanent
representative to the United Nations, Zhang Qiyue,
consul general of China in New York, Rabbi Arthur
Scheneier, founder and president of the Appeal of
Conscience Foundation and senior rabbi of Park East
Synagogue in New York, Amir Sagie, deputy consul
general of Israel in New York, and Xu Chen, Chairman
of CGCC and President & CEO of Bank of China USA.
It convened more than 800 individuals from various
social groups.
November 17, 2015, evening, this film
arrived at the Chinese Embassy in
Washington D.C. The screening event
was attended by Wu Xi, DCM & Minister
of Chinese Embassy in Washington
D.C., Ilan Sztulman, Minister of Israeli
Embassy in Washington D.C., Jeffrey
Stone, Chairman of Asia Pacific Institute
of American Jewish Committee, and
more than 200 representatives from
government, congress, think tanks, and
various social groups.
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This documentary film covers the dark history
during World War II when more than six million
Jews were brutally massacred by the Nazis.
Against this backdrop, Shanghai had received
more than 25,000 Jewish refugees from Europe.
In order to commemorate this segment of history,
Shanghai Media Group had then made the film
“Survival in Shanghai”. It is the largest action
that was taken by Chinese television media to
find the Jewish refugees and their descendants
who survived Shanghai Ghetto. The entire
production process lasted eight months, with
film clippings from Germany, Austria, Untied
States, and Israel, where about 40 survivors were
interviewed.
The film consists of three 30-minute episodes,
telling the every-day life of Jewish refugees
in Shanghai Ghetto. Apart from the personal
narratives, the film collected a large amount
of archived material from Jewish Museum in
Germany, Sachsenhausen concentration camp,
Museum of Military History in Austria, The
Holocaust History Museum in Israel, and many
others. Among them, many documents, photos,
and videos were firstly introduced to the public.
Following the debut, this film will be shown in
50 universities across the United States.
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Funding Announced to Expand China
Study Abroad Program
(Source:Xinhua News)

I

n a continuing effort to ensure Delaware students
have the best opportunities to learn a second
language, Governor Markell today announced the
expansion of a China summer abroad program for high
school students studying Mandarin.
The Governor signed an agreement with representatives
of Wanxiang Group, China’s largest auto parts
manufacturer, and China General Chamber of
Commerce – U.S.A (CGCC)., the largest non-profit
organization representing Chinese enterprises in the
United States, for additional grants that will expand
next summer’s cohort and add a third cohort in 2017.
The program, begun this year, allows students to study
for four weeks at Wanxiang facility in Hangzhou,
China, where they take daily language classes, visit
local schools, participate in cultural activities, and tour
sites of science and technology companies as part of
a science, technology, engineering, and math (STEM)
curriculum.
“The 20 Delaware high school students who
participated in the inaugural program spent this
past summer improving their Mandarin proficiency,
honing their science and math skills and exploring
the Hangzhou area through historical and cultural
visits,” Markell said. “They didn’t just study another
language and read about another culture, they lived it,
and the benefits of that incredible experience will last a
lifetime.
“I am grateful to Wanxiang and the CGCC for their
partnership and for their commitment to Delaware’s
efforts to increase innovative language learning
opportunities and make ours the most bilingual state.”
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Interview: U.S. Judge’s “Contempt of Court” Ruling Unwarranted, Worrisome:
Chinese Banker

A

U.S. judge’s recent decision
to hold Bank of China (BOC)
in contempt of court for failing to
disclose client account records in a
counterfeit lawsuit is unwarranted
and lamentable, which may set a bad
example and hurt investors’ faith
in the U.S. legal system, a senior
executive of the bank in the United
States has said.

N

ovember 3, 2015, Chicago – CGCC Chicago,
Investment Promotion Agency of China’s Ministry
of Commerce, and World Business Chicago cohosted
the “China-US Economic and Business Cooperation
Symposium”. Mr. Zou Xiaoming, Commercial
Counselor of PRC in Chicago presented and addressed
at the meeting. More than 70 representatives from about
20 CGCC member companies attended the symposium.
The event lasted three hours. The discussions covered
the development and future cooperation opportunities in
sectors including energy, real estate, and manufacturing.

(For more information, please visit CGCCUSA)
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“In its more than three decades of
operations in the United States,
BOC has always strictly abided by
U.S. laws and financial regulations,
and has fully cooperated with the
court in the Gucci case,” Xu Chen,
president and CEO of BOC USA,
told Xinhua in a recent exclusive
interview here. “The judge has gone
too far to request BOC headquarters
and domestic branches back in China
disclose client information even
in clear violation of China’s bank
secrecy laws.”
Last week, U.S. District Judge
Richard Sullivan ruled in a
Manhattan court that BOC was in
contempt for defying subpoenas
from luxury goods maker Gucci
to request account records located
in China, which the brand said
belong to alleged Chinese sellers of
counterfeit luxury goods.
According to media reports, Gucci
also urged the judge to fine BOC 12
million U.S. dollars as compensation
for damages it said were caused by
the alleged counterfeiters. Sullivan
has reportedly determined a specific
monetary penalty on Tuesday, saying
that he will impose a daily fine of
50,000 dollars against BOC starting
on Dec. 8 unless the bank complies

(Source: Xinhua Net)

with subpoena requests for the
records.

a defendant in this case,” said a
statement from BOC’s counsel.

Xu argued that in accordance with
U.S. laws and regulations and in
compliance with the U.S. court
request, BOC USA has previously
provided the plaintiff with all related
information.

Xu said that he was puzzled why
Gucci chose to file the counterfeit
lawsuit at a U.S. court rather than
go to a court in China, which would
make evidence collection and law
enforcement much easier.

However, BOC USA has no access
to any account information back
in China, while BOC headquarters
in Beijing as well as its domestic
branches are not allowed by Chinese
laws to disclose client account
information to foreign entities, Xu
said.

Gucci could also have satisfied
its request through existing
international treaties, such as the
Hague Convention, which has helped
resolve bilateral legal disputes in
similar cases in the United States,
but the company also rejected that
option, the banker said.

According to Chinese laws, courts
in other countries do not have
jurisdiction to order Chinese banks
to produce any document within
Chinese territory.

“I think that pushing the innocent
BOC into a legal corner of either
breaking the Chinese law or paying a
heavy U.S. penalty won’t help solve
the problem, but will only complicate
the situation,” he said.

Xu said that BOC has always
supported efforts to fight intellectual
property infringements and
trademark violations. Actually,
the bank terminated the domestic
accounts of the alleged counterfeiters
shortly after Gucci launched the
lawsuit in 2010.
But such a move led to a lawsuit
against the bank from the affected
clients, and a Chinese court ruled
that BOC had no right to terminate
the accounts since there was no proof
of illegal activities of the clients in
China. BOC appealed twice but still
lost the case.
BOC has decided to appeal against
the Sullivan ruling to the Second
Circuit of the United States Court
of Appeals. The bank “has not been
accused of wrongdoing and is not

The banker also expressed the
concern that the Gucci case ruling,
once established, would set a
bad example for similar cases in
the future and dampen Chinese
businesses’ enthusiasm for investing
in the United States.
“Many Chinese investors believe the
United States has an open and fair
legal system, which is a key factor
in good business environments,”
he said. “Now they might start to
worry that they could also get caught
in a legal dilemma because of the
‘unlimited jurisdiction’ sought by
some U.S. courts.”

(For more information, please visit
Xinhua Net)
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Fosun Buys Remaining 80% of US Insurer

(Word Source: Shanghai Daily; Photo Source: BetaNews, Airlines.Net)

investments in specialty insurance as well as the US
financial service sector.

C

Fosun has received approvals from regulators in the
United States, Britain and other jurisdictions for its
acquisition of the remaining 80 percent of Ironshore, the
two companies said in a joint statement yesterday.
Ironshore is now a wholly owned subsidiary of Fosun
after the acquisition.
“Ironshore is pleased to jointly announce the completion
of the merger transaction with Fosun, which will enable
us to continue to build upon our international specialty
platform and enhance our global brand,” said Kevin H.
Kelley, CEO of Ironshore.
“Fosun’s financial strength and established investment
management approach provides long-term strategic
capital to bolster Ironshore’s expansion strategy.”

2015 Vol. 12

Wi-Fi to Take off on China Eastern Flights

(Source: Shanghai Daily)

hina’s largest private conglomerate Fosun Group
has completed the acquisition of US insurer
Ironshore, which marks a milestone for the Shanghaibased company’s investments in specialty insurance.

CGCC Monthly Newsletter | Member News

Fosun now has more than one third of its total assets
invested in insurance businesses, including in Yong’an
P&C Insurance, Pramerica Fosun Life Insurance, Hong
Kong-based Peak Reinsurance, Portugal’s Fidelidade
Group and US-based Meadowbrook Insurance Group.
Fosun spends on overseas investments
July 2015: Fosun announces its 345-million-euro
(US$367 million) purchase of Palazzo Broggi, a
landmark office building, in central Milan, Italy, as it
continues to grow its foreign real estate holdings.
April 2015: Fosun takes 20 percent of Canadian circus
firm Cirque du Soleil.
February 2015: Fosun and its partners buy 92.8 percent
of French holiday resorts group Club Med.

C

hina Eastern Airlines Corp Ltd will become the first
Chinese mainland carrier to provide in-flight Wi-Fi
services on select long-haul international flights.
The Wi-Fi services will be available from Thursday on
China Eastern flights from Shanghai to New York, Los
Angeles and Toronto. With this, China Eastern becomes
the first mainland airline to provide such services, said a
company statement.
It has already received approval from the Ministry of
Industry and Information Technology to provide in-flight
Wi-Fi services on 21 of its wide-bodied aircraft for both
domestic and international flights.
The service will be free of charge during the three-month
trial period, and passengers traveling by China Eastern
can apply for Internet connection in advance on the
carrier's official website.
A certain amount of money for the service will be
charged after the trial period, said the statement.
According to China Eastern's plan, it will expand the
service on more flights, and more than 20 aircraft will

provide in-flight Wi-Fi services by the end of this year.
All of its flights from Shanghai to North America will be
equipped with on-board Internet services by the middle
of December along with the flights to Vancouver and
San Francisco. Select domestic flights from Shanghai to
Beijing, Guangzhou, Kunming, Chengdu and Chongqing
will also offer the service.
The major cost for providing such services comes from
alternation of each aircraft that costs about several
hundred thousand dollars, as well as the Internet
connection fee from satellites, Zhang Chi, deputy
director of the airlines' business development office, was
quoted as saying by China Business News.
Honeywell Aerospace, a leading manufacturer of aircraft
engines and avionics, said in a report that in-flight WiFi is likely to be one of the key determining factors for
passenger buying habits.
"The value-added service is designed to retain the
high-end business passengers who believe Internet
connections are necessary," said Li Lei, an industrial
analyst from Minzu Securities Co Ltd.

In February, Fosun paid US$464 million for 20 percent
of Ironshore, which provides broker-sourced specialty
commercial property and casualty coverage.
Guo Guangchang, chairman of Fosun, said completion of
the transaction marks a historical milestone for Fosun’s
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UnionPay, Apple Said to Reach Apple Pay Agreement for China
(Word Source: Bloomberg; Image Source: App.com)

C

hina UnionPay Co. and Apple
Inc. have reached a preliminary
agreement to introduce Apple Pay in
China through UnionPay’s point-ofsales network, people familiar with
the matter said.

HNA to Buy 23.7% Stake in Azul Brazilian Airlines for $450 M
(Word Source: China Daily; Image Source: intoyulin)

C

hinese conglomerate HNA
Group is expanding its global
footprint by acquiring a 23.7 percent
stake in Azul Brazilian Airlines, the
third-largest carrier in Brazil, for
$450 million.
Following the stake deal, HNA will
become the largest shareholder in
Azul and also have a seat on the
board of the Brazilian carrier. The
two sides will cooperate on flights,
new routes and frequent flyer
plans in the future, according to a
statement from HNA.
Azul has 145 aircraft flying to more
than 100 destinations in Brazil and
the United States.
"With this transaction, Azul has
become the highest-valued carrier in
Brazil, at about 7 billion reais ($1.89
billion)," said David Neeleman,
Azul's chief executive, who is also
founder of Jetblue, a major low-cost
carrier in the US.
Neeleman, who founded Azul in
2008, said the deal will benefit the
carrier in various ways, such as
improved capital flow, a continued
renewal of its fleet, and better
products and services for clients.
The Chinese conglomerate decided

9

to invest in Azul as it is convinced
about the long-term potential of the
carrier, he said.
In addition, it also eases pressure
on the Brazilian company to raise
capital through a public float, said
Neeleman, adding that the carrier
had deferred listing plans in New
York and Sao Paulo several times
since 2013.
Tan Xiangdong, president of HNA,
said: "HNA is working on expanding
its business in the aviation sector and
is investing in powerful companies
globally."
The huge passenger flows between
China and Brazil, which are strong
trading partners, also played a
significant role in facilitating the
transaction, said the statement.
China has been Brazil's largest
trading partner for years and in the
first half of 2015, bilateral trade
reached about $34.24 billion.
But there are no direct flights from
China to Brazil yet due to the long
distance involved, and most Chinese
travelers transfer via Europe or the
US.
Hainan Airlines, the subsidiary of

HNA Group, is ramping up efforts
to expand its network in the US and
Europe and its international network
could extend to South America
through the stake deal, some analysts
said.
Li Lei, deputy director of Minzu
Securities Co Ltd, said South
America is still virgin territory for
most Chinese carriers, but that the
cooperation between HNA and Azul
will help both sides save on fleet
maintenance costs, as they are clients
of Brazilian aircraft maker Embraer
SA.
HNA has already showed its
ambition in the global aviation
market with several initiatives.

Details of the agreement are yet
to be finalized, pending feedback
from banks that issue cards, said the
people, asking not to be identified
as the matter is private. Shanghaibased UnionPay, the nation’s largest
payment and clearing network, aims
to introduce Apple Pay as soon as
next year, one of the people said.
Apple’s mobile-payment system
may help UnionPay and Chinese
banks fend off rising competition
from third-party payment service
providers including Alibaba Group
Holding Ltd. and Tencent Holdings
Ltd. For foreign companies such
as Apple and Samsung Electronics
Co., China offers an opportunity to
profit from a market where mobilepayment transactions jumped 134
percent to 22.6 trillion yuan ($3.5

trillion) last year, central bank data
show.
A Shanghai-based press officer at
UnionPay declined to comment.
Carolyn Wu, a Beijing-based
spokeswoman for Apple, also
declined to comment.

Fee Concern
Utilizing so-called near-field
communication technology, Apple
Pay enables users to pay for
purchases by tapping iPhones or
Apple Watches with pre-stored bank
card information on a device at cash
registers. Through the UnionPay
accord, the system could be rolled
out to more than 5 million point-ofsale machines that are NFC-enabled
in China.
Still, the two companies have yet to
sign agreements with any Chinese
banks on linking local bank cards to
Apple’s payment service, one of the
people said. Some domestic banks
are concerned about fees charged by
Apple Pay and the low number of

users the service has, the people said.
A year after its introduction, the
system accounts for only 1 percent
of all retail transactions in the U.S.,
researcher Aite Group said last
month.
Apple Pay charges 0.15 percent of
the value of each purchase made
through its system, out of the 2
percent fee paid by merchants in
U.S., Caixin magazine reported in
February. Such a rate would be too
expensive in China, given that the
total fee paid by some merchants is
only 0.38 percent, Caixin said.
Alibaba’s Alipay affiliate controlled
83 percent of China’s third-party
mobile payment market in 2014,
while Tencent’s Tenpay held 10
percent, according to market-research
firm iResearch. Alipay allows its
more than 400 million real-name
registered users to make purchases
from desktop computers, tablets and
smartphones at over 130,000 bricksand-mortar merchants, according to
its website.

It set up Africa World Airlines in
Ghana with some other investors in
2012 and acquired a 48 percent stake
in Aigle Azur in France in 2012.
It is also a shareholder of Comairhe
in South Africa and myCARGO
Airlines in Turkey.
Chen Wenli, vice-president of
HNA, said: "HNA will become a
total investor in the future and look
for suitable targets for its various
business units, such as aviation,
tourism, logistics and finance."
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Baidu, CITIC to Jointly Set up Online
Bank

China's Wanda Completes Merger of
World Triathlon Corporation

First Domestic Regional Jet Delivered

C

C

C

(Source:Xinhua News)

hina's search engine giant Baidu and financial
service company CITIC Group announced
Wednesday they would open an online bank.

(Source:China Daily)

hinese conglomerate Dalian Wanda Group finished
a merger of World Triathlon Corp (WTC) on
Thursday, making it the world's largest sports company.

Baixin Bank, a direct sales bank providing online
financial services, will be China's first venture between
an Internet company and a traditional bank.

The two companies inked an agreement on Aug 27
confirming that Wanda had purchased WTC for $650
million.

The new bank's registered capital will be 2 billion yuan
(313.5 million U.S. dollars). CITIC Bank, a subsidiary
of CITIC group, will be the controlling shareholder,
according its statement.

Wanda, the giant property developer, has been
enhancing its portfolio with sports acquisitions. It
purchased Swiss sports marketing group Infront Sports
& Media for 1.05 billion euros ($1.2 billion) earlier
this year, and a 20-percent stake in Spanish soccer team
Atletico Madrid.

Li Qingping, head of CITIC Bank, said the new bank
will be supported by both companies, but its operations
will be fully open to the market without intervention
from CITIC Group or Baidu.
"Baixin Bank marks a leap of Baidu's financial services
and a milestone of China's Internet finance," Baidu
CEO Li Yanhong said.
Baidu dominates search engines in China, and has been
diversifying its businesses, which include an online
payment platform, video-hosting site, food delivery and
group coupon buying.
China's other two Internet giants Alibaba and Tencent
have already secured banking licenses and started to
explore the banking sector.
Tencent launched its online bank, WeBank, in January,
and holds a 30 percent stake. Alibaba owns 30 percent
of MYbank, which opened in June, through Ant
Financial.

Florida-based WTC, organizer of the Ironman triathlon
series, has a 91-percent share of the long-distance
triathlon market.
Despite boasting the world's biggest population, the
triathlon is still an underdeveloped sports program in
China, with only around 100 amateurs competing in
most events.
Wanda plans to promote the sport on TV to attract
200,000 regular amateur participants in China within
10 years.
Wanda chair Wang Jianlin said triathlons will be held in
at least three Chinese cities in 2016.
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(Source:China Daily)

ommercial Aircraft Corporation of China delivered
its first regional aircraft - designated the ARJ21-700
- to Chengdu Airlines on Sunday, after the jet took 5,258hour testing flights over the past seven years.

Zhuang said Chengdu Airlines also has ambitions to
serve the international market, especially Southeast
Asian destinations, although it will focus first on the
domestic market.

"The ARJ21 regional aircraft is the first step in
China's civil aircraft development strategy. It's also
an achievement for the Made in China 2025 strategy,"
said Miao Wei, minister of industry and information
technology. Miao attended the delivery ceremony and
was aboard the flight from Shanghai to Chengdu on
Sunday.

The airline said it has prepared for its first five years of
operations with the new planes and almost 400 staff,
including flight crews, flight attendants, engineers and
technicians who were in training until October.

The aircraft will be put into commercial operation with
passengers in three months, said Zhuang Haogang,
chairman of the airline, which is based in Chengdu,
Sichuan province. Seven domestic routes are planned,
Zhuang said, including Chengdu to Shanghai, Beijing,
Nanjing, Xi'an, Kunming, Wuhan and Guiyang.
Airports in big cities like Beijing and Shanghai are
already suitable for the new aircraft and will help
showcase the homegrown plane to customers, he said.
"But the western region is our main destination for future
commercial operations of the ARJ21-700, which is a
regional jet," Zhuang said.
The range of the aircraft is between 2,225 and 3,700
kilometers, which is appropriate for carrying passengers
on routes between major cities to nearby smaller cities.

"Five of our senior captains are already certified for the
ARJ21-700, and another 20 experienced captains will be
trained starting in January," Zhuang said.
"The carrier, which is currently operating 20 aircraft in
the Airbus 320 family on over 50 domestic routes, plans
to receive another four ARJ21-700s in the next year,"
Zhuang said. "Chengdu Airlines expects to fill its total
order of 30 aircraft over five years."
It will be the only customer during the coming year,
although COMAC has more than 300 orders from 20
clients, including some foreign carriers.
The Republic of the Congo, which ordered three ARJ21s
last year, may be the first foreign carrier to start operating
the aircraft.
With 90 seats, the aircraft is considered an advanced
regional jet.
It is also the first product of COMAC, which also makes
a large passenger aircraft, the C919.

Shares of CITIC Bank surged 9.27 percent in the
benchmark Shanghai Composite Index on Wednesday.
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Sany Settles Dispute with US Govt
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ZTE Announces RMB 2.4 Billion Proposed Funding in Subsidiary by New Investor

(Source:China Daily)

- National Integrated Circuit Industry Investment Fund to acquire 24% shareholding in ZTE Microelectronics, a
semiconductor subsidiary of ZTE Corporation
(Source:ZTE)

2

A

ttorneys for Ralls Corp, a US subsidiary of China’s
major machinery manufacturer Sany Group, has
settled its four-year lawsuit against the US government.

ZTE and New York Knicks Made a
$4 ,000 donation and ZTE Device
“Spro 2” to the Community Hero

The company sued the Committee on Foreign
Investment in the United States and President Barack
Obama in 2012 for forbidding its wind farm projects in
Oregon on national security grounds.
Sany had invested around $13 million in the projects.
“The settlement has shown again that Ralls Corp
is protected under the rights of the Constitution of
the United States. Ralls will transfer the four wind
farm projects in Oregon to a third party that it deems
suitable,” said Xiang Wenbo, chairman of Sany Group,
in a news release on Thursday.
“We have been safeguarding Ralls’ rights of property
and its rights to procedural justice throughout the case.
“The settlement marks both a victory for Sany and a
victory for the US legal system, paving the way for
Sany to further its wind-farm drive in the US.”

(Source:ZTE)

D

ec 4 2015 ZTE and New York Knicks made a
$4 ,000 donation and ZTE device “Spro 2” to
the community hero. ZTE and the New York Knicks
declared to sponsor the Sweetwater Clifton City Spirit
Award, which honors community heroes who have
made a significant difference in the lives of others.
Winners will be recognized at center court of Madison
Square Garden on a monthly basis. The award is named
in honor of the late Knicks great, Nat “Sweetwater”
Clifton, who was the first African-American to play for
the Knickerbockers.

4 November 2015, Shenzhen, China – ZTE
Corporation (0763.HK / 000063.SZ), a major
international provider of telecommunications, enterprise
and consumer technology solutions for the Mobile
Internet, announced that its ZTE Microelectronics
Technology Company Ltd. subsidiary had agreed to a
proposed RMB 2.4 billion (USD 376 million) investment
by National Integrated Circuit Industry Investment Fund
Corporation.
Under the agreement, National Integrated Circuit
Industry Investment Fund will acquire 24% of the
enlarged shareholding of ZTE Microelectronics. The
new investment will enhance ZTE Microelectronics’
research and development capabilities, and strengthen
its offerings in advanced semiconductor technologies, as
well as broaden its marketing and distribution channels
in China and in international markets.
ZTE Microelectronics focuses on the development of
semiconductor technologies for applications including
telecommunications, mobile devices, Big Data, cloud
computing, Internet of Things and wearables. With more
than 2,000 R&D employees in offices in China and

the United States, ZTE Microelectronics is currently
developing products with 28 nanometer technologies,
and has R&D capabilities for 16 nanometer and 14
nanometer technologies.
Chipsets developed by ZTE Microelectronics are
currently deployed commercially in base stations
to support multi-frequency band wireless access, as
well as optical networking units (ONUs). In addition,
ZTE Microelectronics also develops products used in
smartphones and mobile devices shipped in markets
including China, Brazil, Indonesia and Russia, supporting
LTE-Advanced standards and multimode operations.
In 2014, ZTE Microelectronics increased its net profit by
258% to RMB 458.6 million, with revenue growing to
RMB 3.06 billion.
National Integrated Circuit Industry Investment Fund,
with shareholders including China’s Ministry of
Finance, China Development Bank and China Mobile
Communications Corporation, has investments in
developers of semiconductor technologies, an area of
national strategic interest to the Chinese government.

According to the settlement, Ralls can sell the four wind
farms to a third-party purchaser, a move which the US
government had previously blocked.
The US government has also approved two new wind
farms in which Sany has invested - in Colorado and
Texas - which are already generating 20 megawatts of
power.
“We are glad to have reached a settlement with the
US government,” said Tim Xia, Sany Group’s chief
attorney.
“The settlement has great significance in that it has
rectified Sany’s reputation in the US, showing that
the company’s work in the US will not threaten the
country’s national security. It shows the company can
offer another competitive option to the US market,” said
Xia.
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NJBIZ Honors New Jersey’s Fifty Fastest
Growing Companies
(Source:IVC)

I

International Vitamin Corporation’s
Steven Dai Wins An Ernst and Young
(EY) Entrepreneur of the Year Award for
(Source:IVC)
Manufacturing

F

nternational Vitamin Corporation (IVC) has been
ranked on the list of New Jersey’s 2015 Fifty Fastest
Growing Companies. The award program produced
by NJBIZ, New Jersey’s premier business news
publication, was presented by WeiserMazars LLP and
Comcast Business and sponsored by UnitedHealthcare
and Archer & Greiner.

reehold N.J., July 8, 2015 – International Vitamin
Corporation (IVC), a global manufacturer of
vitamins, nutritional supplements, OTC and Rx
products, announced that President and CEO, Steven
Dai, has been awarded a prestigious EY Entrepreneur
of the Year Award for manufacturing in the New Jersey
region.

NJBIZ and program sponsors honored this year’s
event and announced their ranking during an awards
ceremony on Thursday, November 12, 2015 at The
Palace at Somerset Park in Somerset, New Jersey. The
Palace at Somerset Park hosted over 300 attendees,
where everyone came together to celebrate the great
attributions of the fifty companies. The event began
promptly at 6 PM with cocktails and heavy hors
d'oeuvres and was followed by remarks and the awards
presentation. The winners were also highlighted in a
special supplement to NJBIZ.

The award was presented to Mr. Dai by partners
of Ernst and Young at a gala celebration in New
Brunswick, New Jersey on June 25, 2015.

The NJBIZ 50 Fastest Growing Companies awards
program celebrates New Jersey's most dynamic
companies who progressively contribute to the success
of the state's economic growth and stability. To qualify,
companies had to meet selection criteria that included
a revenue size of at least $500,000 within the past two
out of three years and revenue growth over a three-year
period, dating from fiscal year 2012 to 2014. Presenting
sponsor, WeiserMazars LLP, calculated the nominations
and ranked the companies according to revenue growth
over the three-year period. Both dollar and percentage
increases were taken into consideration.
For more information about the NJBIZ 50 Fastest
Growing Companies awards program, please visit
www.njbiz.com/events.
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Steven Dai founded International Vitamin Corporation
(IVC) in 2010. Mr. Dai was recognized for creating an
innovative business model based on his observation
that many nutritional companies purchase raw materials
from intermediaries before producing products. This
gap cost time and money and was not ideal for quality
control. Sensing an opportunity, Mr Dai forged alliances
in the raw materials industry and acquired several
manufacturing facilities. With the combined production
capability and supply chain advantage, he brought
quality products to market at more affordable prices,
and with better quality than competitors.
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China Overtakes Canada as Largest Trade-Partner of US

C

(Source:Economic Times)

hina has become the biggest trade partner of
America for the first time replacing Canada, state
media here reported today citing the official US data.
The trade volume of the United States with China
reached nearly USD 442 billion in the first 9 month
exceeding the USD 438 billion America-Canada trade,
state media reported.
The value of Canada’s exports suffered due to a slump
in oil prices which in turn reduced the value of Canadian
exports, state-run People’s Daily reported quoting US
Commerce Department data.
Crude oil is among main exports of Canada, but its price
plummeted in 2014, which made Canada’s trade volume
with the US fall 11.6 per cent from the same time last
year even as the world’s biggest economy buys more
crude oil.
On the contrary China’s exports to the US went up by
3.7 per cent as Americans continue to use more Chinese
products.
Last year, the China-US trade touched USD 590.7 billion

with China’s exports accounting for USD 466.7 billion
against US exports to China USD 124 billion.
The trade deficit went up to USD 342.7 billion.
China’s exports mainly comprise of computer products,
toys, home appliances, footwear, audio visual equipment,
electronic components and plastic products.
US exports consisted of soybeans, aircraft, autos, waste
and scrap, semiconductors, measuring instruments,
communication equipment and meat and poultry.
Analysts said that the trade and investments links
between the two countries are so strong that both will
play safe to ensure the present round of military tensions
over South China Sea will not escalate beyond a point.
The US alleges that China is making excessively
claiming nearly all of the South China Sea as its territory.
Several other nations, including Malaysia and Vietnam,
claim parts of the disputed region.
China is also America’s biggest lender by investing about
USD 1.20 trillion of its foreign exchange in US bonds.

Mr. Dai commented on the award, “It is rewarding
to be one of the fastest growth companies in a very
competitive market, and I would like to recognize and
thank my entire team at IVC. We would not be this
successful without our talented and passionate people.”
Steven Dai will move on as a regional winner and be
eligible for a national award later this year.
About IVC: For more than half a century, International
Vitamin Corp. (IVC) has been producing some of the
highest- quality nutritional supplements for mass
merchandisers, chain drug stores and grocery retailers
– as well as prescription and over-the-counter drug
products for contract customers through its Intergel
Pharmaceutical subsidiary. IVC offers tablets, capsules,
soft gels, gummies, powders and orally disintegrating
quick dissolve tabs.
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Working Group on U.S. RMB Trading
and Clearing Founded in New York

CGCC Monthly Newsletter | China - U.S. News

group and help move this along.”

•

Citi

Enabling RMB-denominated transactions to be cleared
in the United States will improve the competitiveness
of U.S. companies, increase market transparency and
accrue direct benefits to the U.S. economy including:

•

Goldman Sachs

•

JP Morgan Chase

•

Morgan Stanley

•

Wells Fargo

•

Agricultural Bank of China

•

Bank of China

•

Bank of Communications

•

China Construction Bank

•

Industrial and Commercial Bank of China

•

- It Will Seek to Establish Trading and Clearing of RMB in
the United States to Improve U.S. Competitiveness, Five
CGCC Members Joined as Founding Member Institutions

•

(Word Source: Bloomberg; Image Source: huffingtonpost)

•

Lower direct and indirect transaction costs and
increased efficiencies for U.S. corporations and
other financial market participants.
Giving U.S. corporations greater control of their
RMB hedging by enabling them to transact with
their existing U.S. relationship banks.
Allowing U.S. financial institutions to deliver
services currently offered by overseas firms,
including RMB-denominated debt and investment
products.

The Working Group on U.S. RMB Trading and Clearing
will undertake a series of actions, including:

N

ew York, New York, November 30, 2015 — A
group of senior leaders in finance and U.S. industry
today announced the formation of The Working Group
on U.S. RMB Trading and Clearing, which will seek to
establish the trading and clearing of the Chinese currency
renminbi (RMB) in the United States. Michael R.
Bloomberg will serve as the Chair of the Working Group.
Mary Schapiro will serve as Vice-Chair, and Thomas J.
Donohue, Timothy Geithner and Henry Paulson will CoChair.
Five members of China General Chamber of
Commerce-U.S.A. (CGCC), including Bank of China,
Agricultural Bank of China, Bank of Communications,
China Construction Bank, and Industrial and
Commercial Bank of China joined this working group
as founding member institutions. Xu Chen, Chairman of
China General Chamber of Commerce – U.S.A. (CGCC),
Chairman of CGCC Finance Committee, and President &
CEO of Bank of China USA welcomes the establishment
of this working group, and believes it will help create
more mutally beneficial situations for economies of both
China and the U.S.
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As part of their bilateral summit at the White House on
September 25, President Obama and President Xi agreed
to further strengthen the financial cooperation between
the two nations, including discussing mechanisms “to
facilitate renminbi trading and clearing in the United
States.” The formation of The Working Group on U.S.
RMB Trading and Clearing follows that agreement, with
the objective of charting a framework and roadmap that
will make it easier for U.S institutions to make or receive
RMB payments, subject to review by U.S. authorities,
thereby lowering their transactional costs, increasing
their efficiency and helping them build stronger trade and
business partnerships — which in turn will create more
jobs and lead to further U.S. economic growth.
“President Obama and President Xi came to an important
agreement that will greatly benefit both the United States
and China, and it’s now incumbent on U.S. industry to
follow their lead,” said Mr. Bloomberg. “In particular,
advancing a mechanism to trade the Chinese currency
in the United States will improve the competitiveness
of U.S. companies, while furthering America’s financial
sector and economy. I’m very pleased to lead this new
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•

Involving a diverse group of representatives from
U.S. industry and the financial community.

•

Reviewing different operating models, including
characteristics of RMB hubs in other countries.

•

Considering types of RMB products and services
that could be most useful for U.S. markets.

•

Educating the U.S. marketplace on the benefits
and mechanics of RMB trading.

•

Recommending new RMB trading and clearing
capabilities for the U.S. consistent with existing
market practices and regulatory requirements.

•

Providing periodic public reports on progress
made by the Working Group.

In addition to the aforementioned leadership, The
Working Group on U.S. RMB Trading and Clearing will
initially include the following member institutions:
•

The U.S. Chamber of Commerce

•

Bank of America

•

BNY Mellon

Additional firms are expected to join the group in the
near future.
“This is a unique opportunity to foster closer ties
between the United States and China, which is critical
for a healthy global economy,” said Mr. Donohue,
president and CEO of the U.S. Chamber of Commerce.
“Creating a Chinese currency trading mechanism in
the U.S. makes it easier for American businesses to sell
goods in China and will help the Yuan evolve into a free
floating currency.”
“An enhanced RMB market in the U.S. will allow
for a more efficient means for converting U.S. dollars
to RMB, which helps American companies save on
transaction costs and facilitate further trade with China,”
said Mr. Paulson. “In turn, these benefits will make
American exports more attractive for Chinese consumers
and companies that prefer to pay in the local currency,
boosting American manufacturing and competitiveness.”
Mr. Tian Guoli, Bank of China’s Chairman of the Board
of Directors said, “We are pleased to join the working
group as an initial member, and work with business
leaders from China and the U.S. to advance a mechanism
to trade and clear renminbi in the U.S. Against the
backdrop of enhanced bilateral ties, Bank of China hopes
to play a more active role in promoting renminbi in the
U.S., and bridge financial and trade exchange for mutual
benefits and development.”
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GM to Import Chinese-Made Buick SUV
(Source:The Wall Street Journal)

G

eneral Motors Co., fresh off agreeing to a new
union contract that is expected to drive up its U.S.
labor costs, plans to become the first major auto maker to
sell Chinese-made cars in the U.S.
The nation’s No. 1 auto maker by sales early next year
plans to start selling the Buick Envision, a midsize sportutility vehicle made in Shandong province, according
to people familiar with the plan. The move would add
a third SUV to Buick’s U.S. lineup at a time when such
crossovers are among the best selling vehicles in the
market.

CGCC Monthly Newsletter | China - U.S. News
Chevrolet took center stage as its mass-market brand.
Buick’s U.S. volumes have recovered in recent years on
more attractive models and a near-record pace for lightvehicle demand.

Jackson, Mich., said there is a clear need in Buick’s
lineup for a midsize crossover for younger families with
children. “It’s a great gap to fill and we’d love to have
it,” Mr. Walicki said.

In the U.S., Buick’s most popular offering is a small
crossover called the Encore that is built in South Korea.
GM has used its Korean plants to supply low-cost
vehicles for more than a decade, but lately has been
rethinking that strategy due to rising Korean labor costs.

Buick has been successful importing the smaller Encore
and customers would welcome a slightly larger vehicle
with more power, he said. A Buick minivan now sold
in China also would boost GM’s product line since
the company currently doesn’t have an offering in that
segment, he added.

The brand’s second-best seller in the U.S. is the Enclave,
a larger crossover built in Michigan. By adding a third
crossover vehicle to the lineup, GM could accelerate
Buick’s attempt to take on other premium auto brands,
such as Honda Motor Co.’s Acura or Ford Motor Co.’s
Lincoln.

Initially, the company expects to import a modest
number—between 30,000 and 40,000—a year. But it
signals the beginning of a strategic production shift for
the Detroit auto giant and a bold experiment that will be
closely followed by other auto companies that have said
they would eventually consider such a move.

Salt Lake City Buick dealer Jerry Seiner said customers
are much less concerned about driving cars made
in China or other countries today than in the past.
He believes a Chinese-made Buick would do well
in America as long as it meets the quality standards
customers expect.

Long among the top foreign sellers in China by volume,
GM has confined production there to meeting China’s
recent explosive demand. But as sales gains have
moderated and Chinese tastes in cars converge with
Americans’, the potential for more Chinese imports from
GM and others could blossom.
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“I don’t think there’s a negativity that there would have
been when people were talking about [making cars] in
Mexico and Korea” years ago, Mr. Seiner said.
Rich Walicki, vice president of Jim Winter Buick in

As Buick sales were fading in the U.S. several years
ago, they were fast rising in China, now the biggest
new-car market in the world. Buick today is one of
GM’s two top brands in China alongside its commercial
Wuling offerings, and represents nearly a third of its
sales volume there—far exceeding Chevrolet, Baojun or
Cadillac sales.
In the U.S., Buick represents about 7% of the auto
maker’s volumes. There were more than 100,000 Buicks
sold in China last month compared with fewer than
19,000 in the U.S.
GM’s top Chinese partner, SAIC Motor Corp., will
play a significant role in a $5 billion initiative aimed at
developing a more competitive car for emerging markets,
including India. And executives are looking to ramp up
the popularity of Chevrolet, Cadillac and Baojun.

Global auto makers had been slow to ship Chinese
vehicles to the U.S. and Europe, fearing Western buyers
would shun them over quality concerns. Volvo Car
Corp., a small auto maker owned by China’s Zhejiang
Geely Holding Group Co., was the first to challenge that
assumption when it started shipping sedans from a plant
in China to the U.S. this spring.
The arrival of Chinese-made Buicks in the U.S. is
likely to rile the United Auto Workers union, which has
struggled to gain approval from its members for recent
labor deals, in part over U.S. production guarantees. Over
the summer, as rumors spread that GM was considering
importing vehicles from China, UAW officials called the
prospect concerning.
However, the UAW and GM discussed the move
during recent labor talks and appear to have come to
an understanding. Union officials have been hit hard
in recent months with news that production of some
smaller, less-profitable passenger cars now built in the
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U.S. will move to Mexican factories over the course of
the next four-year labor contract.
In 2011, the UAW agreed to a wage contract that led
to big bonuses for workers and the addition of tens of
thousands of factory jobs. This year, union officials won
much richer contracts that are expected to undermine
those investment decisions and lead Detroit executives to
look for lower-cost manufacturing options.
GM officials briefed on the plan say importing the Buick
Envision would fill a gap in the brand’s product line,
and isn’t a cost-saving measure. Buick’s U.S. presence
has declined as the auto maker’s market share slid and
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Spotlight: China has Good Chance in U.S. Renewable Energy Development

(Source:Xinhua News)

A

s the Paris climate summit
draws near, American experts
hailed U.S.-China cooperation on
renewable energy as an effective way
to promote economic growth and
tackle climate change.
The U.S.-China cooperation has
made the usage of renewable
technology more affordable and
popular, said Phil Sharp, president
of Resources for the Future (RFF),
a Washington D.C.-based think
tank focusing on resources and
environment.
"I think it's really important to both
countries and to the world... We have
a lot to learn from each other," said
Sharp, who served as a member of
the U.S. House of Representatives
for 20 years and played a leading role
in U.S. energy and environmental
legislation.
"The solar panels are cheaper
because of the production in
China. So we are beginning to see
international market really grow in
this area and that helps bring the
cost down. Because once you can
manufacture in scale, you can really
control the cost," Sharp said.
In the past five years, the average
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costs of wind and solar power were
halved, according to data from the
U.S. government.

respectively, according to data of the
Intergovernmental Panel on Climate
Change (IPCC).

In 2014, wind became the largest
source of new electricity in the
United States, generating 4.4 percent
of all the electricity in America
and maintaining its position as the
fifth largest electricity source in the
country.

The Union of Concerned Scientists
found in 2009 that if America sets
its renewable electricity standard at
25 percent by 2025, its power plants'
CO2 emissions will be reduced
by 277 million tons annually, the
equivalent of the output from 70
typical (600 MW) new coal plants.

The solar energy brought online
every three weeks last year was as
much as that in all of 2008, and the
solar industry created jobs 10 times
faster than the rest of the economy.
Several polls have shown that more
than 70 percent of Americans believe
the United States should pay more
attention to the development of
renewable energy.
Renewable energy has shown strong
potential in fighting climate change,
though its role in curbing greenhouse
gas emissions is currently limited
due to its small presence compared
with traditional coal-fired plants
which produce 25 percent of all U.S.
global warming emissions.
The CO2 emitted by wind and solar
per kilowatt hour is less than 1.5
percent and 6 percent of that by coal

Although the United States does not
have a national renewable electricity
standard, most U.S. states have set
up their own standards, and several
states with a strong renewable energy
industry have made or are making
more aggressive targets.
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renewable energy," said Branstad.
"It is something good for the
environment, it's good for the
economy and I think it will also
enhance our trade relationship."

cooperation on renewable energy.
For example, the opaque process of
national security review done by the
U.S. government has always been a
damper for Chinese investors.

Iowa is an important agricultural
state in the middle of the United
States. Once heavily dependent
on imported fossil fuels, the state
has been developing wind power
since 1980s based on its rich wind
resources.

In 2012, U.S. President Barack
Obama blocked the Ralls
Corporation, a U.S subsidiary of
China's top machinery equipment
maker Sany Group from acquiring
wind farm projects in Oregon citing
"national security risks."

By January 2014, 28.5 percent of
its electricity had been generated by
wind, the highest penetration rate
in the United States. Now the state
government is making a plan to raise
wind power to 40 percent by 2030.

Obama issued a presidential decree
to block the deal, as recommended
by the Committee on Foreign
Investment in the United States
(CFIUS).

Lawmakers in California approved
a bill in September to increase the
share of renewable electricity to 50
percent by 2030.

Renewable energy can become a new
growth point for Chinese investments
in the United States, which have
been growing fast in recent years,
said Melanie Hart, director of China
Policy at the Center for American
Progress.

"I think renewable energy is an area
that has a bright future," said Terry
Branstad, governor of Iowa, a state
that has been continuously supporting
renewable energy over the past three
decades.

Investments from China may face
fewer obstacles because "in general
the renewable sector is much more
open" and China and the United
States "have a stronger partnership
on energy," said Hart.

"I think it's good that two countries
(China and the United States) are
looking at ways to cooperate in

However, there are still some
issues in the United States that may
hinder the two countries' further

Ralls sued CFIUS for exceeding
constitutional rights and failing to
provide detailed evidence. In 2014,
a U.S. court ruled that President
Obama and the CFIUS failed to give
a constitutional due process to Ralls.
"National security review is a real
concern for our company to enlarge
our business in the United States,"
said Yang Benxin, chairman of
the CSIC (Chongqing) Haizhuang
Windpower Equipment, a leading
Chinese wind turbine manufacturer
that entered the U.S. market in
2012 and aspires to become a "mass
quantity supplier" in the U.S. wind
power market.
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Partisan politics in Washington may
also make renewable energy a victim
in the future. While the Democrats
generally support renewable energy,
the Republicans have shown their
unmistakable love for fossil fuel.
The Congress failed to extend the
renewable energy Production Tax
Credit (PTC) in 2012, a key policy
to support U.S. renewable energy
development.
Without the PTC, the U.S. wind
industry suffered a cliff fall in 2013.
The installations of new wind farms
fell 92 percent, cutting 30,000 jobs
across the whole industry in the same
year.
After the Congress extended the PTC
in 2013, the sector boomed again in
2014.
However, the extension expired at
the end of 2014 and the Congress is
still discussing if further extension
should be granted.
If the Congress fails to extend the
PTC, new investors in the wind
industry like Chinese investors will
be put at a "disadvantage position"
since they cannot have the ten-year
tax credit enjoyed by companies
who have made investments earlier,
said Kurtis Sherer, vice president of
Haizhuang's U.S. subsidiary.
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Anbang to Buy HRG's Fidelity & Guaranty for $1.6 Billion

U.S., China Agree to Push for Climate
Change Deal in Paris

(Source:Bloomberg)

A

nbang Insurance Group Co.
agreed to buy HRG Group
Inc.’s Fidelity & Guaranty Life for
about $1.6 billion in cash to expand
in the U.S.
The Chinese company will pay
$26.80 per share, or 29 percent more
than FG&L’s closing price on April
6, the day that HRG said it would
explore a sale of the life insurer,
the companies said in a statement
Monday. There were 58.8 million
shares outstanding as of Aug. 3,
according to the target company’s
most recent quarterly filing.
Anbang completed a takeover of New
York’s Waldorf Astoria hotel this
year as part of its global expansion.
The Beijing-based company has
also struck deals recently to buy
an office property from Blackstone
Group LP and acquire Delta Lloyd
NV’s Belgian banking unit, while
investing in insurers in South Korea
and Belgium. The FG&L purchase
will give the firm a foothold in the
world’s largest insurance market.
“Anbang Insurance’s ambition is to
grow into an international financial
service group, with all kinds of
insurance services, that lists in the
top 10 comprehensive financial
groups in the world,” the firm said
on its website.
FG&L has about 700,000
policyholders and offers life
insurance and annuities, which
provide income to retirees. The Des
Moines, Iowa-based company had
more than $19 billion of investments
as of June 30, according to a
regulatory filing.
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Insurance, Annuities

“Our expertise and ongoing
commitment to independent agents
and the indexed life and indexed
annuity insurance markets, coupled
with Anbang’s resources, will allow
us to continue to grow,” FG&L Chief
Executive Officer Chris Littlefield
said in the statement.
Anbang has more than 30 million
customers and 30,000 employees,
operating in businesses from
insurance to banking and asset
management. The company usually
retains local management, said
Arielle Patrick, a spokeswoman for
the company at Weber Shandwick.
Anbang “will pursue commercial
opportunities in the overseas market
to help Anbang’s growth and the
execution of our global vision,”
Patrick said. “Wherever we do
business, we will respect and follow
the business environment and the
legal framework in each local
market.”
Asali, Steinberg
HRG, which was previously known
as Harbinger Group Inc. and led
by hedge-fund manager Philip
Falcone, has been reshaping itself
after Richard Handler’s Leucadia
National Corp. increased its stake
and oversight of the company. Omar
Asali, formerly of Goldman Sachs
Group Inc., took over this year as
CEO, while Leucadia Chairman
Joseph Steinberg became leader
of the board of both HRG and its
insurer.
A sale will help HRG shift its
focus to its other operations such
as Spectrum Brands Holdings Inc.,
the maker of Rayovac batteries and
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Why it’s now cheaper to Produce Some
Goods in the South than in China

(Source:Reuters)

George Foreman grills. Spectrum
announced a deal in April to buy
the owner of Armor All car-care
products.
HRG slipped 1.4 percent to $12.92
at 4:15 p.m. in New York trading.
FG&L dropped 1.6 percent to
$25.79.
The deal, which is expected to be
completed in the second quarter of
2016, comes with a termination fee
of more than $51 million, according
to a regulatory filing Friday.
Harbinger Group struck a deal in
2011 to buy Fidelity & Guaranty
from Old Mutual Plc for about
$350 million, adding assets that the
company could reinvest in mortgagebacked securities and commercial
loans. FG&L had an initial public
offering in 2013, selling stock for
$17 a share, with Falcone’s company
retaining a majority stake.
‘Terrific Investment’
“FGL has been a terrific investment
for us and we are happy that FGL
has found an ideal new home,” Asali
said in the statement. “We believe
that this transaction fully reflects the
value that has been created at FGL
and we strongly support it.”
Asian insurers have been looking to
buy insurers in the U.S. to diversify
operations and add portfolios
that they can reinvest. China
Minsheng Investment Corp., Fosun
International Ltd., Japan’s Dai-Ichi
Life Insurance Co. and Sumitomo
Life Insurance Co. have all struck
deals in the U.S. or Bermuda
recently.

U

.S. President Barack Obama and Chinese
counterpart Xi Jinping pledged on Monday
to work together to drive forward a climate change
agreement at international talks in Paris.
Ahead of a bilateral meeting with Xi, Obama said the
leadership of the two countries was critical in pushing
participating countries to cut emissions.
More than 150 world leaders arrived at United Nations
climate change talks in Paris armed with promises and
accompanied by high expectations as they look to hold
back the Earth’s rising temperatures.

B

efore World War II, red-brick textile mills that
processed cotton and wove it into cloth were all
over the southern United States, dotting the Carolinas,
Georgia and Alabama. But in the past 50 years,
automation, free trade agreements and competition
from countries like China whittled down the historic
industry until it was almost gone.
Now some textile jobs are coming back, but on much
different terms. As the New York Times reported
Sunday, some Chinese manufacturers are setting up
shop in the United States, after finding it cheaper to
produce their goods in the American South than in
China.
Keer Group, a Chinese yarn-maker, is investing $218
million in a factory in South Carolina. Another Chinese
manufacturer, JN Fibers, is investing $45 million in the
state. And Indian company called ShriVallabh Pittie
is investing $70 million in a yarn-spinning plant in
nearby Sylvania, Ga.
The changes are happening in other industries and
locations, as well: Chinese auto glass maker Fuyao is
investing in a $230 million production facility in Ohio,
and Chinese acquirers are expanding manufacturing
capacity at Cirrus Aviation in Minnesota and Nexteer
Automotive in Michigan.
An index created by Boston Consulting shows how
much the difference between the cost of manufacturing
something in the United States and making the same
thing in China has narrowed. In 2004, a good that
could be made for a dollar in the United States could
be manufactured in China for 86.5 cents. One decade
later, that $1 product in the United States would cost
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95.6 cents to make in China – not a whole lot of savings.
The narrowing of the gap has a little to do with what’s
happening in America and more to do with what’s
happening in China.
Americans are still making far more in wages than
Chinese manufacturing workers. Adjusted for
productivity, Chinese factory workers made $12.47 an
hour last year, a little more than half of what American
workers made, $22.32 an hour, according to figures
from the Boston Consulting Group.But other attributes
of doing business in America make up the difference
in cost. For example, state and local governments offer
ample tax breaks and subsidies to companies that set up
shop in their jurisdictions. America’s natural gas boom
has also lowered the cost of electricity, attracting energyintensive manufacturing industries.
Overcoming trade barriers and taking advantage of
free trade agreements can also make a big difference:
For example, yarn manufacturers might set up shop in
the United States to take advantage of agreements with
Mexico and Central America, whose factories transform
the yarn into fabric and clothes that are shipped back to
American consumers.
And U.S. workers are relatively educated and
productive, making them especially suited to advanced
manufacturing, like auto parts and consumer electronics.
All in all, the United States is now one of the lowestcost locations for manufacturing in the developed world,
BCG has said.
But Thilo Hanemann, a research director at Rhodium
Group who studies Chinese investment in the United
States, says that the return of these manufacturing jobs
is not really due to changes happening in America. “I
think what’s mostly being reflected is the change of
commercial realities in China,” he says.
As China’s economy has developed, wages have risen,
and so have the costs of land, energy and other raw
materials.
The chart below, from Boston Consulting Group, shows
how the competitiveness of manufacturing in China and
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Russia has changed over the past 10 years. Even when
adjusted for productivity, Chinese manufacturing wages
have risen by 187 percent over the decade. Industrial
electricity costs have grown 66 percent, while natural gas
costs are up 138 percent.
In the same time frame, U.S. wages have risen only 27
percent, while natural gas costs have fallen 25 percent,
according to Boston Consulting.

For products where Chinese companies need access to
qualified labor or proximity to American consumers, and
don’t require lots of low-cost labor, it can make a lot of
sense to manufacture in the United States, Hanemann
says.
The yarn-spinning operations are in this mold. That
industry is heavily automated and doesn’t require a
lot of labor. More labor-intensive work, like actually
sewing garments, still relies on inexpensive workers in
Bangladesh, Vietnam, Mexico and elsewhere. Those
types of jobs won’t be coming back to the United States
anytime soon.
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were lost to automation and offshoring in the decades
before that.

Manufacturers these days need more highly trained
workers who know how to operate automated systems.

Chinese investment in the United States remains small,
but, as the chart below by the Rhodium Group shows,
it is bringing tangible economic benefits in the form of
jobs.

China’s manufacturing prowess is also unlikely to
disappear anytime soon. The move out of China mainly
applies to new factories, rather than existing ones.
Companies have invested lots of money over the past
decade to build factories in China that may have life
spans of 20 or 30 years, and most will likely see those
investments through. And China offers manufacturers
other advantages besides just price: It’s become a
manufacturing hub where suppliers and consumers of
all types of goods can coexist in proximity to each other,
which brings down the manufacturer’s price.

Manufacturing in the United States may never
return to the heights it reached in the 1980s, and the
industries that come back onshore today are much more
automated, creating fewer jobs overall. But these more
skilled manufacturing jobs will still be a boon to the
U.S. economy. For one, they tend to be better paid:

But Hanemann of Rhodium Group sees Chinese
manufacturing investments in the United States as a
great opportunity, not just for individual workers but
also the U.S.-China economic relationship. In the past,
Americans also benefited from trade ties with China, but
in less visible ways – like having cheaper price tags on
TVs and sweaters. In contrast, the negative consequence
of trade with China – the migration of manufacturing
jobs overseas – was far more tangible and immediate to
people, says Hanemann.
Now, with the rise in U.S. employment at Chinese firms,
the benefits of trade with China will be a little more
visible.

And because the industries that are returning to the
United States are heavily automated, they won’t provide
anywhere near the number of jobs that manufacturing
facilities did in past decades. The Economic Policy
Institute, a left-leaning think tank, estimates that the U.S.
trade deficit in goods with China eliminated or displaced
3.2 million American jobs between 2001 and 2013,
three-fourths of which were in manufacturing. And that’s
not to mention the millions of manufacturing jobs that
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